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LLOYDS BUSINESS IN THIS COUNTRY. 

HE report that was current last week, to the effect that 
one group of Lloyds underwriters in London had come 

to grief, being unable to meet the extraordinary losses that 
had accrued under its policies, caused much comment in in- 
surance circles this side of the water. If the failure of 
Lloyds, or any part of the conglomeration so called, has 
actually occurred, it is nothing more than has been long pre- 
dicted, for the so-called system under which it issues policies 
has no substantial foundation outside of its marine business. 
Everything else it does is a mere speculative gamble. The 
Lloyds underwriters of marine risks are required each to 
put up $25,000 to guarantee payment of losses, but this fund 
is not available to pay any other losses, of whatsoever nature. 
Yet it has been possible to find gamblers at Lloyds who were 
willing to underwrite any sort of a risk, and the eccentric 
writings they have at times assumed have frequently been 
subjects of newspaper comment and criticism. They have 
been ready to gamble on the state of the weather at a speci- 
fied time, as, for instance, at the coronation of King Edward, 
when shopkeepers and others wanted pleasant weather. 
Lloyds guaranteed it for a certain premium; they accepted 
bets on political contingencies, the overthrow of a state 
cabinet, the probabilities of war, etc. Their latest gamble, 
and one that excited much attention in this country, was their 
wagers upon the presidential probabilities at our election 
next November. Mr. Taft was the favorite at considerable 
odds, and it is reported that Lloyds underwriters issued a 
number of their so-called policies on this event. Of course, 
there is no guarantee of stability in a so-called system of in- 
surance that is conducted on a purely gambling basis. Lloyds 
affairs are conducted in secret, they are not required to sub- 
mit financial statements to anyone, and no supervision of 
their affairs is possible. A group of men say: “We will 
insure such a risk against fire for a specified premium,” and 
they issue a policy to that effect. The ownér of the property 
insured has no means of ascertaining the financial condition 
of these “underwriters at Lloyds,” but takes the contract on 
faith. There are numerous agents in this country who deal 
in Lloyds policies, and it is reported that they sell them at 
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cut rates, thus securing business that should go to our reg- 
ularly incorporated, conservative and trustworthy companies, 
whose contracts are guaranteed by an abundance of assets, 
and whose condition is publicly set forth in sworn state- 
ments made to our State supervising officers. Over the 
Lloyds concerns our officials have no control whatever, and 
legitimate companies cannot, or will not, compete with them 
in their rate-cutting practices. Propertyowners generally 
look for cheap insurance, and pay comparatively little regard 
to quality. If they did so universally, there would never be 
a Lloyds policy accepted on a fire risk. The fact that Lloyds 
marine policies are supposed to be satisfactorily guaranteed, 
and that the marine losses have usually been fairly settled, 
has given the system a reputation which speculators take 
advantage of to do a gambling, instead of an insurance, 
business. It is time a halt was called to the Lloyds practices 
in this country, and it is reported that the next legislature 
will be asked to adopt drastic measures to put an end to them. 
The duly authorized and trustworthy companies can furnish 
all the insurance our propertyowners require, and there 
should be no room for the Lloyds gamblers this side of the 
Atlantic. 





ACTUAL vs. EXPECTED MORTALITY.* 

HE mortality tables used by life insurance companies as 
Fi the bases for their premium computations indicate the 
rate of mortality to be expected both annually and for any 
given period. It has been the experience of most companies 
that the number of deaths occurring is less than the expected, 
and from this source come the mortality savings which, in 
the case of participating companies, help swell the so-called 
dividends to policyholders. Since the publication of the 
gain and loss exhibit by the several Insurance Departments, 
figures have been made available showing the actual as 
against the expected mortality. This constitutes the true 
test of the death rate of a life insurance company. The other 
method of comparing the number of deaths with the mean 
number of policies in force does not treat every company on 
the same basis. A company having a large proportion of its 
business at a high average age will naturally show a greater 
percentage of terminations by death than a company whose 
business in force averages much younger. : 

In preparing the gain and loss exhibit the life insurance 
companies are required to show the following items: On 
the credit side—Expected mortality on insurance ; deduct ex- 
pected mortality on reserve ; expected mortality on net amount 
at risk. On the debit side—Death losses incurred; deduct 
reserves released by death; actual net mortality on insurance. 
The difference between the expected mortality on net amount 
at risk, and the actual net mortality on insurance is the sav- 
ing effected on mortality, while the second item divided by 
the first gives the percentage of actual to expected mortality. 

The accompanying table has been prepared on this basis 
and shows the percentages for a large number of companies, 
year by year, for a period of ten years, together with averages 
for two five-year periods and for the entire ten years. For 
the year 1907 the table shows, in addition to the ratio, the 
figures entering into the compilation. While the mortality 





* Copyright, 1908, by The Spectator Company, New York. 
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PERCENTAGE OF ACTUAL TO EXPECTED MORTALITY. 
1907 AVERAGES. 
COMPANIES. 1898 | 1899 | 1900 1901 | 1902 | 1903 | 1904 | 1905 | 1906 
Expected Actual Ratio = =e oy 

PN BND cis cceaw hh cenmeenancen cn 66.37 72.17 64.05 67.61 68.11 65.61 67.18 66.03 69.02 $2,731,773 | $1,930,524 70.66 67.66 67.7 67.68 

American Central ................. ee ae ikea aie mee ae sone 45.48 28.75 212,766 71,466 | 3359 ane ike oe 

Bankers of Nebraska.............- 50 39.98 gewke sale ae mais sees 29.19 34.20 192,338 67,980 | 35.32 ene ane ee 

Bankers Reserve...-......--.-»--- cee oe wind FRR oem ee 25.07 40.16 35.86 148, 59,429 | 40.02 ae aha 

De Soo ee hats ase 75.76 | 76.11 | 66.29 | 81.81 | 76.09 | 68.22 | 60.23 | 8363 | 69.45 736,793 514,884; 6°88 | 7521 | 70.28 | 72.75 

(Ea ae ee ae Ee 70.45 70.41 79.99 76.70 67.84 72.99 74.48 76.50 65.74 1,350,533 906,033 | 67.09 73.08 71.36 72.22 

Contra SDS, ... accnnewncces pene SPs eli Rees eed ane iain ates 43.85 31-05 43.23 87,572 33,4 38.13 eats pete he 

Columbian National. ..........--.. oes, Be Rea cifiees anne moe 57.31 51.96 43 45 882.655 175,730 | 45.92 ee rae aun 

Connecticut General. ............-- 48.38 51.44 54.45 38.78 55.29 64.16 56.28 64.55 53.10 333,985 143,192 42,87 49.67 56.19 52.93 

Connecticut Mutual............... | 76.88 77.85 82.60 74.98 77.40 80.14 89.67 78.44 73.84 2,414,782 1,869,504 | 77.42 77.94 79.90 78.92 

Diss Meloss Life. .<.<.,....<.--.. aioe ——_ igs ner 70.50 60.60 51.25 51,52 59.91 314,894 206,799 | 65.67 cies 57.79 Bie 

Equitable, New York. vieekbuee 90.53 93.37 86.41 86.10 86.04 89.89 80.06 79.60 78.43 14,981,728 | 12,474,118 83.27 £8.49 82.27 85.38 

Equitable of Iowa............... 56.93 37.29 35 01 74.54 69.12 58.46 68.30 43.13 48.35 29) 841 = 171 48.03 54.58 53.25 53.92 

EE a a sickens aa agian ares cen Ne 38.97 31.7 68.53 116,777 83,082 | 71.13 gees aes Means 

Fidelity i itaES. s.2 cos cece ocue | ORO 7.08 71.7 77.64 68.09 70.33 71 98 72.97 1,585,966 | 1,195,792 | 75.40 iP meee 71.7 ee 

| EE ar oe ee —— 82,23 7400 88.71 ane sailing : 7 BQ 73 50 432 070 265,749 | 61.50 a8 oes 

ES SER TEE: 84.78 91.22 78.85 86.68 74.48 73.97 73.73 76 33 5.87 1,058,530 8377 79.14 83.20 75.81 79.51 

ER eee ene enane ss aed 91.18 91.20 70.03 96.80 101.08 98.61 96.12 95.86 1,625,689 1,381,128 Meme | xcs 95.33 Ret 

ee Ds eee 86.34 74,89 61.18 78.94 73.08 71,98 80.41 64.43 71.03 866,060 760.526 | 87.82 74.89 75.13 75.01 

ee ae ee pee ee ae =e ---- | 42.36 | 45.16 | 62.26 76,407 49, eet eee i 

| 

IE RADE din ecw -uckacknn case ease ee mee ae ee pace ee 77.30 73.77 468,186 864,073 | 77.76 | _... alee ees 

NS IT TN ae et: 91.24 79.40 83.65 86.42 76.91 75.55 75.79 72.20 79.62 861,100 401,475 | 81.46 | 83. 76.92 80.22 

LOE EE SEES ee ae Ee ae ue ao ee cae 93.08 92,981 7.790 | 61.89 | _... ae nner 

Massachusetts Mutual............. | 81.47 W703 63.58 71.50 59.83 64.29 70.23 81.27 68.00 2,209,291 1,478,995 | 66.94 70.84 70.15 70.49 

Michigan Mutual.............--.-- 70.30 | 6948 | 71.06 | 97.25 | 7893 | 72.03 | 79.01 | 69.14 | 71.97 515,389 486,661 | 94.43 | 77.49 | 77.32 | 77.36 

Minnesota Mutual..-......... ...... aa ae enue — 82.18 71.82 78.66 73,82 85.89 319.951 264,230 82 58 eee 78.55 ae 

eS aaa 72.12 78.97 | 77.46 74.75 74.49 78.85 80. 79.09 70.55 4,932,069 | 3,346,301 67.85 75.56 75.44 75.50 

Mutual, New York........---.---. 73.96 92.89 | 73.94 75.78 72.98 80 63 83.87 83.25 74.99 18,629,906 | 15,986,376 | 85 81 78.91 82.51 80.71 

National of U.S. of A. .......... ses ee pee ee 57.41 70.00 74.80 78.47 67.96 60.14 448,743 "272/381 60.69 ; 68 41 (ean 

National of Vermont. .........-.--. 57.06 73.24 | 65.7 67.35 70.74 60.42 55.91 68.01 66.85 1,759,089 | 1,865,527 | 77.63 66.83 65.7 66 30 

New Masten «noo cca ccuce cen, | SEAT 68.00 | 66.08 69.58 76.73 74.40 66.95 67.05 64.27 ,966, 1,821,601 | 67.2 71.11 67.97 69.54 

NN ee a 79.80 86.52 78.17 88.10 80.79 74.18 82.29 70.95 72.53 22,138,951 | 17,310,089 78.19 | 82.68 76.99 79.83 

Noith American (Can.). ....... ee ihe ee cen ae emis aesie TESS 60.57 23, 217,158 | 67.23 | .... ies eh he 

Northwestern Mutua:...... ....... | 62.21 61.45 63 02 63.72 60.94 66.27 66.37 67.37 59 2] 8,881,680 | 5,187,876 58.41 | 62.27 63 53 62 90 

Pacific Mutual ............-....... 68.16 57.51 87.44 75.28 77.08 63.18 55.00 62.94 66.82 67 674,442 | 68.57 73.08 63.30 68.19 

EE een ene 65.56 74.95 70.93 83.18 73.76 65.74 68.59 71.72 58.33 4,931,621 3,683,494 | 74.68 73.68 67.81 70.7 

Phaseie BMoatwal, ..5.. 200 ccccccan 68 70 76.55 72.00 71.61 61.22 77.20 73.17 67.19 63.12 1,089:916 681,930 62. . 70.02 68.65 69.33 

Provident L. & Trust... ......--.. 70.09 65.20 59.30 53.17 53.19 62.70 50.17 52.74 52.89 1,934,644 | 1,310,810 | 67. 60.19 57.25 58.72 

Provident Savings..........------- 72.79 79.88 95.33 95.02 87.85 86.62 98.43 ae gmt "I EE SS ee 86 17 Geb h aa 

NN gino vancbasucioechonne: eke ea ames oes some eae 25.86 76.39 66.63 120,061 70,061 | 58.36 iret Nie ae 

eR. okies encase. winnie pein ose stoma! sills aie Soo ware 17.82 81.71 133,773 69,732 | 52.13 2 eae me 

ee ae eee Sous ecw ene oii eka cove anions 50.17 50.81 182,152 100,398 | 55.11 | .... sei: ae 

Security Life of Am_- eee oe net ai rs coms a aes 36.84 38.39 117, 55, 47.08 ae 653 ne 

Security ee eden ae nae 104.58 92.67 71.66 70.87 81 84.61 91.76 676,152 518,15? 76.63 nee 81.74 cota 

SE | 5 ee aes 60.31 65.27 54.41 72.90 56.67 63. 33 58 87 65.25 778,514 532,148 | 68.36 61 91 64 37 63.14 

State Mutual... .......... ....... | 60.68 64.44 59.44 59.84 49.48 79.62 60.19 78.76 59.50 1,254,102 896,249 | 71.47 58.78 69.91 64.34 

eis METEOR ectcapcnnnniceci ues as <= ar53 oie acs ames — 52.84 1,053/473 998,137 | 94.75 ote ne ae 

OSS Ta A _| 59.56 63.46 8y.62 79.46 66.37 82.44 84 48 94.11 66 59 1,695,585 | 1,147,220 7.66 71.69 79.06 75.38 

ee ere 64.23 4 2 | 69.35 | 59.46 | 56.47 | 58.02 | 6415 | 55.59 | 63.66 2,403,279 | 1,522,147 | 63.34 | 61.36 | 60.95 | 61.15 

RS PT a ene 76.88 73 78 53 80.10 72.47 67.23 70.19 66.13 69.64 661 ,835 476,610 | 72.01 77.24 69.04 73.14 

SS et EGE A 79.45 | 104.24 92.96 74.94 83.17 8454 | 100.99 | 107.96 92.13 459,940 415,999 | 90.45 86.95 95.21 91.08 

EE SS aes 79.89 97.55 120.74 7.77 89.96 86.73 92,64 79.33 WE 475,238 74.28 93.97 84.59 89.28 

NPR akco.d cu ncut wens ckumweces ne solaris eae awa eee ae 95.58 71.56 57.50 , 9,489 | 42.63 AES eee. eae 

IIB cmc nae doce ods oe 70.62 82.86 76.64 78.46 75.40 77.08 77.88 76.33 71.22 112,856,127 | 85,360,108 75 63 76.80 75.63 76.21 
Industrial Co's. 

NN i i re wae ia ai ait — sales ee — sie meee 112.54 111,960 116,255 | 103.84 de be ee 
NNR OE ae 92.63 | 10938 | 103.10 92.92 84.61 88.79 89.64 83.11 89.33 5,125,192 | 4,428,926 | 86.42 96.53 87.46 91.99 
OR RITE ee 122.46 | 116.42 | 117.18 | 113.93 | 107.44 | 110.54 | 113.91 | 108.27 | 103.72 14,551, = 14,836,073 | 101.96 | 115.49 | 107.68 | 111.58 

Mutual of Baliimore..........-..- mre es ote ee ee 9975: 120,945 | 121 52 pase ee oe 

OS a ES. 12216 | 118.66 | 115.41 | 112.92 | 110.23 | 117.68 | 114.99 | 107.24 | 104.06 11,710, tio 12,388,878 | 105.79 | 115.88 | 109.95 | 112.91 

Western and Southern. ......-..... ooo cei idee ones aaa seine wes aaa 113.25 "342'499 295,207 | 115.89 1 ae ets ae 

SS ee 116.41 | 114.77 | 113.96 | 110.14 | 104.49 | 109.28 | 110.23 | 103.46 | 101.69 | $32,120,789 $32,492,144 | 101.16 | 111.95 | 105.16 | 108.56 
rate of 1907 for ordinary business was somewhat in excess consideration than has heretofore been accorded to it. Ex- 


of that of the previous year, it was, on the whole, highly 
favorable and was below the average for the entire ten-year 
period. In the ten years given, the ordinary companies ex- 
perienced an average saving of over twenty-three per cent 
on mortality, while seventeen exceeded twenty-five per cent, 
three of which were able to show gains in excess of forty 
per cent. 





VIATION, or the navigation of the air, is a new science 
that is attracting world-wide attention at the present 

time. For many years inventors have been working at the 
problem of aerial navigation, and the success that has at- 
tended the recent experiments of German, French and Amer- 
ican enthusiasts has brought the subject under more serious 


76 


perts from various national governments have been assigned 
to the duty of watching the experiments, and the inventors 
that fulfill specified conditions are to receive government 
bounties. Thus far Count Zeppelin of Germany leads the 
van in producing a machine that traversed some three hundred 
miles, was readily controlled and directed, until it was finally 
caught on its return trip in a surface storm and utterly de- 
stroyed. So intense was the enthusiasm excited throughout 
Germany by this record-breaking flight, and so great was 
the sympathy of the people aroused by the final disaster, 
that public subscriptions were opened to reimburse Count 
Zeppelin for his outlay and his labors, and over $600,000 had 
been contributed at last accounts. The plucky inventor has 
already commenced upon another air ship, which will be 
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an improvement upon its four predecessors. At Fort Myer, 
near Washington, experiments have been in progress for 
some time with the Baldwin dirigible balloon, and reports 
state that this machine has been brought to such a state of 
perfection that it will undoubtedly be accepted by the govern- 
ment for the use of the signal corps, Congress having ap- 
propriated $50,000 for that purpose. France and Italy are 
also competing for flying honors, and it is apparent that 
military authorities at home and abroad look for develop- 
ment in the science of aviation that will, to a great extent, 
revolutionize war methods. A company has been formed 
in Boston for the aerial transportation of passengers and 
freight between that city, New York and other cities, but this 
can be set down as altogether too previous. There is as much 
to be learned in the navigation of the air before it can be of 
commercial value as there was regarding ocean navigation 
when Columbus set sail on his voyage of discovery. When 
an airship is completed that can navigate the air with its 
own power, and contend against storms and wind currents 
as successfully as the great Atlantic liners overcome the diffi- 
culties of ocean navigation, it will be time enough to con- 
sider the commercial side of the question. Meantime the 
science of aviation is in its experimental stages, and its de- 
velopment will be watched with interest. Many now scoff 
at the idea of navigating the air, but so was the Atlantic 
cable project scoffed at and ridiculed, and Cyrus W. Field 
was declared to be crazy; but he carried the idea to a suc- 
cessful termination, and the world to-day is reaping the bene- 
fit of his “craziness.” The telegraph, the telephone, wireless 
telegraphy, and numerous other devices now regarded as in- 
dispensable were not believed possible a few years ago, but 
individual enthusiasm and “craziness” persevered until they 
are accomplished facts. There is no predicting what our in- 
ventors and scientists may bring forth for the good of man- 
kind. The science of aviation does not at present offer in- 
surance temptations, but when it reaches commercial value 
the opportunities will be multitudinous. 





HOUGH somewhat less than the loss in July, 1907, the 
fire loss in the United States and Canada, as compiled 
by The Journal of Commerce, which last month aggregated 
$15,323,750, was nearly $3,000,000 more than in July, 1906, 
and is entirely too high. The loss for the first seven months 
of 1908 was $141,481,500, or about $6,000,000 more than in 
the corresponding period in 1907. The growing fire waste 
of the country should receive serious consideration on the 
part of the public-spirited men who are evincing an interest 
in the conservation of the country’s resources. 








The Suburban Exchange manager has sent out a circular to brokers 
on behalf of the brokerage committee, recalling their pledge to prefer 
Suburban Exchange companies in placing risks, and to notify the 
committee whenever it is necessary to go outside of the Exchange 
companies. Attention is called to the failure to make such reports 


in pursuance of the signed obligation, and it is assumed no such lines 
have been placed. Between the lines of this warning, it is evident 
that the committee believes that the large patronage of certain non- 
Exchange companies and the loss of business by the insiders is 
because the brokers’ pledges given to the Suburban have not been 
kept. 
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FIRE INSURANCE TOPICS 


NEW YORK SURVEYS. 


William Sohmer of 1-3 Third avenue has been appointed agent of 
the German Alliance and the Pelican for Manhattan and the Bronx. 








Tileston & Co. of 95 William street have been appointed agents of 
the Texas National of Fort Worth, to write surplus lines in the East. 

Frank & Du Bois, Chas. L. Wise & Co., George A. Bell & Son, and 
Starkweather & Shepley have signed the pledges for brokers’ certifi- 
cates of the Suburban Fire Insurance Exchange. 

Edward K. Beddall will withdraw from the firm of Hall & 
Henshaw on September 1 next, to carry on a general brokerage busi- 
ness. The firm of Hall & Henshaw, constituted of William W. 
Henshaw and Warren F. Goodwin, will continue as heretofore, con- 
fining its attention to local agency, suburban, surplus and foreign 
department interests, but ceasing brokerage business. 

Charles Lyman Case, United States manager of the London As- 
surance, has completed twenty-one years’ service with the corporation, 
and in honor of the occasion the governor of the board, in behalf 
of the directors, presented him with a handsome gold watch and 
chain. Mr. Case is at present in London, where he was entertained 
at luncheon by the directors. 

Abram Coddington, formerly assistant secretary of the United 
States Fire, died recently at Yonkers, aged fifty-eight years. 


The firm of John M. Talbot & Co., 95 and 97 William street, suc- 
cessors to the well-known insurance firm of Scott, Alexander & 
Talbot, is composed of John M. Talbot, James A. Alexander and 
Graham Scott. Following the death of William A. Scott, the senior 
member of the firm, which occurred the latter part of 1907, steps were 
taken to reorganize the firm, and as John M. Talbot had for years 
dictated the underwriting policy of the company, it was decided to 
reorganize under the firm name of John M. Talbot & Co., announce- 
ment of which was made July 1. 

Whilden & Hancock of 84 William street have been appointed 
general agents of the Blue Ridge Fire of Blue Ridge, Ga., for legiti- 
mate surplus lines. 

The hubbub in the papers concerning the responsibility of London 
Lloyds subscribers has proved a veritable sensation, but it has sub- 
sided almost as rapidly as it arose. The trouble seems to have been 
caused by the suspension of four or five subscribers who have been 
under the ban for nearly eight months. Their names were rejected 
in London by reputable dealers in Lloyds, and the sensation is there- 
fore somewhat stale. The Lloyds policies in this country on which 
the doubtful names appeared were issued mainly through a firm 
which advertised extensively the pledge of an extra commission over 
and above the usual allowance. We are advised that the few policies 
outside of this contract firm bearing these rejected names have been 
reinsured as to the latter, and are therefore safe from harm. The 
attempt to condemn all Lloyds policies because of the danger in a 
few names is a failure, because out of six hundred subscribers an 
insolvent name is a rare occurrence, and the private cables from 
London have been quite reassuring to those directly interested. A 
system of guarantee of all names has been in operation many years, 
and is equal to a double reinsurance. 

The manager of a city company, whose local premiums range 
toward the top notch. says he has received the circular from the 
special committee on schedule amendments asking for suggestions, 
but he had not made any answer thereto, and has no intention of 
answering save in four words: “Let well enough alone.” 


While in general the rules of the New York Exchange and the 
Suburban Exchange run along the same lines, there are points of 
divergence quite noticeable. The Suburban, for instance, makes no 
allowance in rates for sole occupancy under any circumstances, 
nor for the full coinsurance clause, whereas the local exchange 
allows ten per cent deduction in each case. 

An evening paper in this city, last Friday, contained a somewhat 
sensational demand for a reduction in rates of fire insurance. It pro- 
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ceeded, in a somewhat inflammatory style, to denounce underwriters 
as monopolists and cormorants, and referred to the imaginary 
enormous profits of the business in this city. It calls as a witness the 
rush of out-of-town companies to New York to participate in the 
winnings of the companies. Its chief point of attack is the failure of 
the Exchange to rescind the twenty-five per cent advance made after 
the San Francisco disaster, notwithstanding the repeal of a similar 
advance in other cities. The article contains the customary sophistries 
about the dividends of companies representing the profits on city 
business only. . 


In a recent bulletin sent out by a Western inter-insurance concern, 
it was stated that, as an evidence of the popularity of the system, 
there are in successful operation forty-five inter-insurance associa- 
tions. The list is printed, and includes about twenty of honest repute 
and respectable standing. The rest are small, reckless concerns, 
on insecure foundations. Some day there will be a scare among the 
latter, and they will tumble over like a house of cards. An examina- 
tion of the figures in the New York insurance report will reveal 
their weakness at a glance. The high-class inter-insurers should be 
glad to join in getting rid of them. 

A brokerage firm handling English Lloyds policies prides itself 
upon the guarantee contained in the following clause: “The solvency 
of the underwriters on this policy is specifically and severally guaran- 
teed by policies of insurance deposited with the Committee of 
Lloyds in London.” Another firm, similarly engaged, has reinsured 
the liability of the three subscribers whose default caused all the 
trouble which has filled the papers with scare concerning the out- 
standing fire policies. 

Considerable comment has occurred in relation to the appointment 
of Mr. Sohmer as Metropolitan district agent of the German Alliance. 
He has been a prominent branch office agent at 1 and 3 Third avenue, 
and his elevation to the office of agent for the Exchange territory 
precludes the company from transacting any city business at its own 
head office. It is given out that he will continue to act as branch 
manager of several other companies. The latest report is that the 
question of the appointment has been referred to the arbitration 
committee, of which the present secretary is a member. 

The following reply was sent in answer to the query relating to the 
opinion of the public on the mercantile schedule: “The public cares 
nothing about details of rates. It regards results only.” 


Some of the Brooklyn agents are considerably stirred up by the 
discovery that policies have been written on a row of frame dwellings 
in the outskirts for one year at sixteen cents, with the words added: 
“Privilege to complete.” This is contrary to the Exchange rates. 
The rate chargeable should be for a builder’s risk—sixty-eight cents. 

The companies interested in the loss on rugs and furs in the ware- 
house of Abraham & Straus, in Brooklyn, have been served with 
proof of loss, claiming sixty-five per cent of the face of the policies. 
The adjusters do not admit this claim, however, and have still to 
verify certain valuations and check the agreed liability. The as- 
sured caused to be printed a complete inventory of the stock items 
involved in the loss, which made a volume of over one thousand 
pages, which was handed to the adjusters for summer reading at the 
seashore. 

It is known that Herman Mosenthal, one of the oldest brokers 
in this city, has been seriously ill for some time past. Mr. Mosen- 
thal has been creditably engaged in fire insurance brokerage for 
nearly forty years. 

J. B. Blades of Newbern, N. C.. president of the Dixie Fire, second 
vice-president of the North State Fire of Greensboro, N. C., and 
president of the Newbern Banking and Trust Company, was noted 
in New York this week. 

From midnight on Saturday last until 8.00 P. M. Sunday evening 
there was only one fire in the boroughs of Manhattan and the Bronx, 
and this a small blaze with a few hundred dollars damage. 





BOSTON AND VICINITY. 


The first quarterly meeting for the year of the executive com- 
mittee and the devices and materials committee of the National 
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Fire Protection Association was held in the rooms of the New 
England Insurance Exchange on August 5 and 6. The session of the 
executive committee was largely occupied in outlining the work of 
the association for the ensuing year, and appointing special com- 
mittees to take up the various subjects under consideration by the 
association. The devices and materials committee has before them 
a number of reports of underwriters’ laboratories on special devices 
and materials. The interest displayed by the members of these 
committees would indicate that the year is to be a very active one. 


The executive committee of the Underwriters Uniformity Associa- 
tion held a special meeting in the rooms of the New England In- 
surance Exchange on August 5. Various committees were ap- 
pointed, the chairmen’s names being given below: Standard auto- 
matic sprinkler grading schedule, F. E. McKnight; standard sprinkler 
supervisory system report and A. D. T. watchman report, Geo. W. 
Cleveland; standard use and occupancy uniform report, Gorham 
Dana; standard fireproof construction report, A. P. Stradling; 
standard car barn uniform report, Gorham Dana; standard uniform 
power classification report, E. R. Townsend. 


The United States manager of the Norwich Union has announced 
that the New England field of that company will be divided into two 
parts, and that H. C. Buck, formerly assistant to former General 
Agent Liecty, and Arthur J. Weed, who has been for several years 
in the service of the company, will have charge of the two terri- 
tories. Mr. Buck will have charge of the western division, including 
Connecticut, Vermont and Western Massachusetts, not including 
Worcester county. Mr. Weed will have Eastern. Massachusetts, 
Maine and New Hampshire, with headquarters in Boston. Rhode 
Island will be in charge of Leo F. Nadeau, Providence. 

The many friends everywhere of George P. Field, of Field & 
Cowles, join in sincerest sympathy for Mr. Field in the loss of his 
wife by death, which occurred on the 6th inst. Mrs. Field had been 
ill several weeks, bronchial pneumonia being given as the cause of 
death. 


NOTES FROM PHILADELPHIA. 


In reply to the action taken a few weeks ago against the Traders 
Mutual Fire of this city, looking to the closing up of the same 
because of alleged insolvency, William C. Mayne, attorney for the 
company, says that it is prepared to liquidate all claims. 

The Svea has appointed Wm. C. O’Neill to succeed W. W. Allen & 
Son as second agent for Philadelphia and vicinity. 





THE WEST. 





Annual Meeting of the National Association of Local Fire 
Insurance Agents. 
On Tuesday, August 11, the National Association of Local Fire Insur- 
ance Agents commenced its annual session at St. Paul, Minn. President 
F. W. Offenhauser’s address was, in part, as follows: 


PRESIDENT’S ADDRESS. 


In reporting to you upon the work of the past year I am moved to a feeling 
of the deepest gratification at the excellent results achieved. It has given me 
the profoundest pleasure to note during my term of office the interest being 
manifested by leading agents everywhere in our efforts to perfect the American 
agency system. Indeed, it has been positively refreshing at times to observe 
the earnestness with which our officers and members performed the duties 
assigned them, and had I the time I should be glad indeed to give you in 
detail the sentiments expressed by some of the old and tried war horses, as well 
as some of the newer enlisted agents, evidencing their faith in the principles 
espoused by our organization. , ha 

Yot only are agents becoming more and more wedded to these principles, but 
the companies are not unmindful of the services we have rendered fire under- 
writing, and there is a growing tendency on their part to seek our co-operation in 
bringing about needed reforms. We regret a disposition on the part of a few 
to frown on our efforts as impertinent, but I sincerely believe that those who 
are not now in sympathy with us will sooner or later be converted, and that 
companies and agents will be united in one harmonious effort to make fire 
underwriting more of a science. * * : 

Your president was able to give two_ weeks of his time to accompany Secre- 
tary Putnam on his trip through the Southern States, this trip being planned 
with the co-operation of the Southern associations, by which the various annual 
meetings were successively attended. 

Secretary Putnam left Boston on May 1, visiting North and South Carolina, 
Georgia, Virginia and Alabama, your president meeting him at New Orleans, 
where we attended an extremely interesting meeting of the State association. 
The following day we attended the State meeting at Vicksburg, Miss., where 
there was a notably good meeting. Then followed the visit to Dallas, Tex., 
where a reorganization was perfected with encouraging prospects for a good, 
live State association. The next point visited was Oklahoma City, where a 
State meeting of agents had been called to form an association, which was 
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successfully launched under the leadership of intelligent and enthusiastic agents. 
The spring floods prevented the attendance of your president and secretary at 
the Arkansas State meeting, which followed the meeting at Oklahoma City, but 
the secretary was able to meet with Tennessee agents at Chattanooga for a con- 
ference respecting conditions in that State. 

As the result of this trip, I am therefore able to report to you that every 
Southeastern and Southwestern State is now organized and in full co-operation 
with the National Association, with every prospect of continued usefulness and 
growth in this section. To the “solid South” has been added a new State asso- 
ciation in the far West, California agents having organized to affiliate with the 
National Association. With our older organizations continuing their good work, 
with the new and reorganized States taking hold with fresh vigor, we can surely 
expect for our National Association great progress in the future. 

Your president attended the meeting of the joint conference committee in New 
York in February, and it is a pleasure to report an evident desire on the part of 
the companies to work in harmony with our association. Our midwinter con- 
ference held in Chicago following the joint conference meeting proved both in- 
teresting and instructive. Two very important suggestions resulted from our 
deliberations here—the appointment of a ‘Western conference committee” and a 
committee on “uniform blanks.” 

The recent agitation in Southern States of the all-important question of local 
agents’ compensation and the apparent “rebuff”? met with at the hands of the 
Southeastern Underwriters Association is fresh in the minds of all, and it is 
much to be regretted that the conferences on this subject should have been 
terminated. The committee representing the agents had every reason to expect 
more consideration at the hands of the company association, since at a previous 
conference called by the special committee of the Southeastern Underwriters 
Association the agents were led to believe that some change in commissions 
would be recommended. It is not strange, therefore, that general resentment 
followed the disappointment felt at the sudden cutting off of negotiations. It 
is gratifying to learn, however, that there is a possibility that these negotiations 
will be resumed. 

The interest which all our members feel in the question of compensation makes 
it wise for our association to consider this question in its broadest aspects, 
viewing the situation from all standpoints, as it affects the companies, the 
assured and the agents, with a view to reaching the wisest decision as to the 
attitude of this association towards the whole problem. 

The present system of selecting and appointing agents is wrong. There is 
hardly a trade or profession which places so little premium on intelligence and 
experience. The everlasting greed for premiums seems to overshadow all regard 
for competence and qualification. Many of us can recall instances where sup- 
plies have been proffered to an unsuspecting individual, who was really astounded 
to learn that he was capable of representing an insurance company, and whose 
reluctance to accept so important a trust was met with the encouraging words: 
Ge ahead, Mr. Blank, just give us the business; we will do the head work.” 


Many of you have read the proceedings of the National Credit Men’s Asso- 
ciation, held in Chicago last year, when very decided views were expressed 
criticising the inexperienced agent. * * * 

We are bound to admit the force of this argument coming from such a repre- 
sentative body of business men. It proves conclusively that the ‘“‘professional- 
ization” of the local agent is of the greatest importance, and should receive our 
serious consideration. I need hardly mention that our interests lie with the 
National Association of Credit Men in improving the character of local repre- 
sentation. px 

At the meeting of the National Credit Men’s Association in Denver in June 
the co-operation of fire insurance interests was asked in promoting improved 
conditions, and we have to-day upon our programme an address from a repre- 
sentative of the Credit Men’s Association who brings to us a message of good- 
will and co-operation. 

I recommend that we meet the request of the National Credit Men’s Associa- 
tion for co-operation by appointing a special committee to confer with the in- 
surance committee of that organization to consider some plan for improving 
agency representation, and to decide whether the proposed plan of licensing 
agents can be best done under State laws requiring civil service examinations or 
in some other way. I am greatly encouraged in the belief that we shall secure 
excellent results for our business if this idea is followed out. 

Among the responsibilities which the local agent assumes none is more im- 
portant than bringing about a better understanding between the insured and the 
insurer. It is generally appreciated that our business must be divorced from 
secretive methods if we are to allay the ever-growing prejudice which meets us 
on every hand. To ignorance of the true relationship that should exist between 
the policyholder and the company can be ascribed many of the difficulties we 
encounter. The fault lies largely with local agents, who miss many opportuni- 
ties to show that a certain mutuality of interest enters into this relationship, 
which cannot be ignored. 

The public should be taught that fire insurance companies are merely custo- 
dians of the trust fund accumulated from the insurance tax, and that in fixing 
the rate of premium chargeable to each individual risk it is purposed to so 
classify the business as to exact from no class any more-than experience teaches 
will enable the company to carry out its contfacts. Because all responsible com- 
panies demand a uniform rate is no evidence that there exists a conspiracy in 
restraint of trade. The insurance tax can only be arrived at through the com- 
bined experience of all companies within a given territory and for a term of 
years. There must be some method of utilizing these results to secure an intelli- 
gent distribution of the tax. * * * 

Independent rating and inspection bureaus have been established in various 
States, and have proven quite helpful to local agents. It is our duty in every 
way to support these bureaus. The inspection departments connected with these 
bureaus cannot be too strongly indorsed and upheld in their efforts to reduce 
the fire waste, specializing as they do the different hazards in order to give to 
the public and to agents the benefit of expert advice on all matters pertaining 
to construction and the improvement of risks. 

During the year your president proffered the assistance of the National Asso- 
ciation in distributing the educational literature published by the National Fire 
Protection Association, and I take pleasure in quoting the reply of Chairman 
F. M. Griswold to this proffered help: “This committee highly appreciates the 
opportunity to secure such wide and powerful aid in its work as can be had 
through co-operation with your association, such joint action leading us to 
feel that the battle is more than half won already.” 

Conceding that more publicity should be - to matters connected with our 
business, it is suggested that the different State associations establish _a “press 
committee” to provide local and weekly newspapers throughout the State with 
items of news and information regarding the association and fire insurance. 
This would aid in educating the public and would promote the associated move- 
ment. s 
It is recommended that the association consider the advisability of issuing a 
directory of association members. This would prove a benefit in ‘many ways, 
giving added value and standing to membership and informing each member of 
his associates in the organization. If such a directory were issued it would 
probably be well to include therein a list of co-operating companies, as well as 
affiliating special agents holding honorary membership in the State associa- 
tions. I submit this question for your consideration. 

And now in conclusion I desire to thank ali those who have contributed so 
much to the association’s success during the past year. At times your presi- 
dent’s work has been somewhat laborious, but it has always been made easy 
and pleasant through the heartiness which greeted my every call for_assistance. 
We have some extremely yexed problems to solve at this meeting, but I know the 
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same conservatism which has marked our past deliberations will prevail new, and 
at the close I feel sure we will have advanced much higher in the estimation 
of our friends and still retain the respect of those who ought to be friendly to 
an organization whose only object is to improve fire insurance conditions. 


EXECUTIVE COMMITTEE REPORT. 
Extracts from the executive committee’s report will be found below: 


_ The following is a resumé of the work coming under the immediate jurisdic- 
tion of this committee: 

As directed by the Richmond convention, conferees were appointed to meet 
the managers in joint conference in New York. Immediately following the 
joint conference the midwinter meeting of officers and committeemen of the 
National Association was held at Chicago, which, we believe it is proper and 
pertinent to say, was the largest midwinter meeting the officers and com- 
mitteemen have ever held, thus indicating a widespread and increasing interest 
in the work of the association. * * * 

Data were submitted regarding the practices of a number of companies and 
brokerage firms that indicated a total disregard of their acceptance of the 
principles of our association in regard to overhead writing and illegitimate 
brokerake, and, after discussion, it was voted to drop such from our list of co- 
operating companies. 

The publication of this list in The Bulletin excited the attention of companies 
and agents, resulting in considerable correspondence from both companies and 
agents of companies which had been dropped from the list, also from companies 
not included in the list, several of whom have since applied for admission, and, 
after full correspondence, your committee finding them to be in full accord 
with our requirements, they have been printed in the list. 

Your committee has taken a rigid stand on qualification, and has adopted the 
rule that “a man is known by the company he keeps,” as being the truest indi- 
cation of character. For instance. a company may conform to all of the prin- 
ny of our association at its home office, but place its interest in the hands 
of a general agent in certain States who conducts the company’s business at total 
variance with the interests of the members of this association. In such cases 
your committee has refused the company a place on our honor roll. 

There have been many requests from agents that the list of companies dropped 
from our list should be printed. Also inquiries as to what action agents repre- 
senting these non-co-operating companies should take. 

The association at present advises only preference in the placing of business 
#gainst companies not appearing on our co-operating list. Your committee be- 
lieves the convention should consider whether any further action is desirable, 
and whether the list of non-co-operating companies should be published as well 
as that of co-operating companies. * bs 

Acting upon the request of the National Board of Fire Underwriters, the 
executive committee decided to address a circular to all association members, 
recommending their co-operation in placing the code in the hands of city officials 
and securing its adoption in whole or in part, provided the National Board would 
bear the expense of printing and mailing the circulars, which the board agreed 
to do. The result was highly commendable to the members of this association 
and very satisfactory to the National Board. * * * 

As directed by the Richmond convention, the joint conference committee dis- 
cussed the question of uniform blanks with the managerial conferees, and met 
with much encouragement. Accordingly, at the midwinter conference a com- 
mittee of three were appointed. Paul B Gaylord of Denver, Col.; C. F. Hil- 
dreth of Freeport, Ill., and James P. Thomson of Minneapolis, Minn., were 
named. The committee was assisted by Lyman Drake of Chicago. The 
association is to be congratulated on the prospect of having adopted by the 
companies uniform accounts, daily reports and indorsements. The report of 
this committee will be given by Mr. Hildreth. 

_Local associations were notified of the recommendation of the National Asso- 
ciation at the Richmond convention, that there be a general canvass of members 
and agents in each State to analyze and publish dual and multiple-agency ap- 
pointments of the different companies. In a few cases this has been done, but 
the interest is by no means general, and your committee recommends that the 
matter be again urged on State associations. Agents generally regard multiple 
agencies as a menace to their welfare, and a concerted movement against the 
system will greatly retard the practice. 

The National Board asked our co-operation in interesting agents in securing 
data from cities which had not replied to its inquiries. We did this with very satis- 
factory results to the National soard. It is of manifest importance that agents 
— co-operate with the National Board in the great work undertaken by that 

ody. 

The National Association has assisted in promoting the idea of uniform 
schedule rating for the entire country, and has contributed to a movement which 
will in all orobability eventuate in such a schedule being adopted. 

The close affiliation between fire and casualty and surety business continues to 
attract attention to the proposal that our association shall also embrace the 
casualty business. As yet, however, there is not a sufficient demand for this 
to require attention by our organization. It is recommended, however, that 
State associations provide for honorary membership by casualty and surety 
agents who may desire thus to affiliate. 

The national officers have rendered some assistance to Canadian agents in 
forming an association across the border, co-operating with the National Asso- 
ciation, but not directly affiliated with it. * * * 

We recommend the appointment of a committee to review our constitution 
and by-laws and consider whether any changes are needed to meet future condi- 
tions, reporting thereon at the next annual meeting. 

The opportunity for effective work in our association is hindered only by our 
lack of funds. This difficulty we believe we shall in time overcome, for there 
is a growing appreciation among agents of the importance of this organization. 
We have a splendid history behind us and great future possibilities. The in- 
fluence of this association is now felt, to a greater or less degree, in most every 
quarter of the country. It has proved a great conservative force—always ready 
to defend the agent against injustice; to help the companies in their troubles and 
to meet the insured in every honest endeavor to improve insurance conditions. 

All this your committee believes is worth keeping, at whatever cost. 


GRIEVANCE COMMITTEE REPORT. 
Portions of the grievance committee’s report are here submitted: 


Probably the most important matter handled by your committee this year has 
grown out of the question of expirations following reinsurance and change of 
agencies. Complaints were received from Bellefonte, Pa.; Curwensville, Pa.; 
Des Moines, Ia.; Glenwood, Ia.; Waterloo, Ia.; Chicago, Ill., and Greensboro, 
N. C., and were treated by the committee under the rules of the National Asso- 
ciation as far as these at present would reach. Little difficulty obtained in 
getting companies concerned to recognize expiration equities following rein- 
surance. 

There should be a better definition of equities between agents themselves re- 
specting expirations when a company is transferred from one office to another, 
and your committee would urge the necessity of the adoption by local agents 
— local boards of the recommendation of the Richmond convention on this 
subject. Bed 

The universal acceptance of the principle enunciated would eliminate great 
friction between agents following changes, resignations or reinsurance. The 
agitation of the National Association incidental to the reversal of the Yonkers 
injunction, and following the same, has led companies generally to accept the 
rule that the business belongs to whoever can control it at equal rates, which 
means the agent in ninety-nine cases out of one hundred, and eliminates attempts 
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of companies to control expirations either by injunction or by rate wars. Your 
committee recommends that agents who do not do so should maintain an ex- 
piration list of their own, and not depend on company records, which they 
must promptly return to companies in case of agency change. . 

There has been less to do with rate wars this year than for the two preceding 
years of our history, when the National Association was actively engaged in 
creating public opinion adverse to settling disputes by rate wars. It should 
prove a matter of special interest that no rate war has been started in any 
place where the National Association has members, but there have been serious 
local troubles and rate wars in places where agents are not affiliated with our 
organization. 

In October last a rate war was threatened in Muncie, Ind., by certain com- 
panies. When it became known that demoralization at Muncie was likely to 
materialize and to spread, and that a number of companies had served notice on 
their agents at Muncie to adopt certain rates or their supplies would be placed 
in the hands of new appointees, with instructions to go after the business, the 
National Association, through Secretary Putnam, endeavored promptly to adjust 
its machinery to eliminate the trouble at that point for the benefit of all con- 
cerned—agents and companies as well—and, to this end, sought information where 
Pw a right to seek and expect it, upon which intelligent action might be 
taken. 

The companies did not see fit to respond to the call of this association for 
information, most likely because our contemplated interference was regarded as 
presumptuous. All should understand, however, that when a fight is on between 
union and non-union interests concerning rates, or whatever else, the result of 
which means the grinding to pieces of local agents, this association will surely, 
though guardedly, appear to protect agency interests in honor, and guarantee 
to its humblest member his right to the peaceful pursuit of his calling on an 
equality basis just and fair with his competitors. This association should felici- 
tate itself that in its secretary it has an executive officer who knows the will of 
this organization as far as that will has found expression, and whose able, tact- 
ful and conservative methods in the past furnish the surety of our confidence in 
the future, that he will not lead us where: we do not belong, and that fearlessly 
he will summon us always where we do belong. 

Disaster to local agents in Indiana was narrowly averted, and while we cannot 
claim credit for contributing anything to a happy termination of the trouble, our 
association has informed itself concerning its cause and the best method of pro- 
cedure in similar cases should they occur. * * * 

Violation of the rules restricting overhead writing is confined almost entirely 
to brokerage companies that do not affiliate with our organization, so that few 
complaints have reached your committee. * * * 

The position of the National Association is to help local boards to maintain 
sole agency rules, and our work has been effective along these lines. * * * 

We have had some correspondence relating to the practices of ‘factory in- 
surance associations” which led to putting this question upon our programme at 
St. Paul and inviting Henry M. Phillips, manager of the ‘Factory Insurance 
Association”’ of Hartford, to speak on the whole subject. We have also had 
complaints up in connection with the so-called “‘Loomis Street Railway Bureau,” 
headquarters in New York city, organized by leading agency companies to write 
street railway business on the schedule plan. Some companies co-operating with 
us have refused to pay commissions to agents on business written on street rail- 
ways by non-resident brokers, on the ground that they should be exempt from 
the overhead writing rule, the same as steam railways. 

The National Association did not exempt steam railroads from the original 
overhead-writing agreement because it wanted to, but because it had to on 
account of its existing status. The writing of street railways on the schedule 
p'an has arisen since then and is not covered in that rule. If we exempt street 
railways we must exempt all trust lines or multiple risks of any description, and 
our association should not take any position on this matter justifying overhead 
writing until we are very sure that it is for our interest to do so. 

In this connection you will observe that there are a number of special asso- 
ciations insuring special lines, like the Factory Association, the Street Railway 
Bureau, the Cotton Insurance Association, and there is the possibility that there 
may be formed a “trust line’’ association. 

In conclusion, there should be a better distribution of labor in managing 
complaints and grievances. The national committee of the association should be 
appealed to only in cases of emergency, such as when a rate war is threatened 
or when through local effort the chairman of the State grievance committee has 
been unable to secure a satisfactory adjustment, so that in future it should be 
understood generally that the policy of the national grievance committee will be 
mainly to handle cases which come up on appeal to it from local boards through 
their State associations. 


COMMITTEE ON LEGISLATION. 


Your legislative committee has kept in touch with the State legislative com- 

mittees in all States where important insurance legislation was under consid- 
eration. Your secretary also has paid close attention to legislative matters, as is 
evidenced by bulky files of correspondence in his office. 
_Another year’s experience has demonstrated that the best way to effect legisla- 
tive action is by the combined influence of the local agents. It frequently hap- 
pens that a local agent of experience either resides at the capital or is willing to 
spend much of his time there, and his influence alone, or with the assistance of 
a small legislative committee, is sufficient to pass good legislation or prevent 
hostile legislation. In some States we have developed really admirable cham- 
pions, and their efficiency is the greater because they are actuated by clean 
motives and work unselfishly for the good of our profession. could name 
some conspicuous local agents, except that I would have to make too long a list 
if I were to do justice to all. 

When the legislature cannot be handled by a small legislative committee, we 
find that the fight is usually carried back to the election districts and into the 
offices of the premium payers, where the local agents convince their clients, who 
send requests to the legislators which amount practically to instructions. I am 
sure that many are present who can testify out of their own experience to the 
truth of this statement that legislative action can always be controlled by the 
local agents of the State when united in purpose, efficiently organized and 
reasonably well led. * ’ 

The last year has been one of credit to the legislative activities of the agents’ 
associations. When we look to the future, however, some apprehension is justi- 
fied. The State associations appear to be unwilling to confine their influence, 
now so thoroughly demonstrated, to the defeating of hostile legislation; many 
States wish to propose and pass bills of their own drafting designed to cure 
evils now existing. This is a natural development, is unavoidable, and can be 
made, we believe, of the highest value. But the whole association movement will 
be checked—may be defeated—if these State legislative projects should become 
eae oh a and disadvantageous to the best interest of the insurance business 
as a whole. 

It is the belief of your committee that the local agents in the anti-compact 
States are being driven, by the inadequacy or incompetence of existing make- 
shift rating machinery and by growing disregard of the rates thus made, to 
obtain the legalization of rating organizations. Thus a strong body of Texas 
agents are in favor of going the whole way and establishing a rating bureau 
under the control of the State. In Iowa there is a project to compel companies 
to file rating schedules with the State authorities, while in Missouri general 
opinion favors an attempt to obtain from the legislature the right to re-establish 
the old local boards, not, however, to make rates, but to adopt and support rates 
made by the bureau system, with right given to the Insurance Superintendent 
to supervise the fairness of the rates. 
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Shall the National Association set aside by-law No. 4 and let the State asso- 
ciations bring forward their rate-reform projects independently (which would 
certainly give the maximum of iberty of action), or shall the National Associa- 
tion follow by-law No. 4 and endeavor to keep the State legislative projects 
within limits wherein a reasonable concurrence of opinion exists both among 
local agents and in managerial circles? Many of the best local agents greatly 
desire that the National Association undertake the task of harmonizing the 
projects of the State associations. Suggestion has come from Texas that a con- 
vention be called to include the Insurance Superintendents and the Attorneys- 
General of Texas, Arkansas, Kansas, Iowa and Missouri and the local agents’ 
legislative committees of those States, to try to agree on the fundamental truths 
of this insurance-rating proposition and to devolop a remedy universally appli- 
cable. Too much objection appearing, this idea was abandoned, but it is in- 
a as indicating that changes are surely coming in these anti-compact 
aws. bd 

In the West and South, where the anti-compact laws have made the rating 
situation intolerable to the local agent, there is great danger that antagonism 
will arise between the agents’ associations and the company managers. The 
National Association has a committee for conference with the Western Union. 
Your committee recommends that this conference committee present to the man- 
agers the whole question of rate reform in anti-compact territory, and that our 
legislative committee be instructed to inaugurate a similar conference with any 
other company associations which may be involved, to the end that all the 
earnest well-wishers to our profession, whether managers or local agents, may 
be united in an effort to work out these pressing problems on the wisest lines. 
There are enough fair and open-minded men on both sides to prevent dissension 
and opposition. 

Your committee also notes with great regret the rising antagonism in the 
Southeastern dis'rict between the local agents and the managers over the ques- 
tion of commissions. We believe that this antagonism, if unchecked, will first 
reduce the defense efficiency of the local agents in that territory, and if allowed 
to grow will bear a crop of hostile laws suggested by individual local agents, if 
not approved and supported by State associations. The recent Louisiana bill to 
oust a company that paid greater commissions anywhere than in Louisiana is an 
illustration. We therefore earnestly call upon our friends in managerial circles 
to do all in their power to bring about some harmonious adjustment of the 
differences in the Southeast and we urge all of our members to the most patient 
and broad-minded treatment of the whole proposition. * * * 


INCORPORATED AGENCIES. 


In his report on incorporated agencies, Secretary H. H. Putnam re- 
hearsed the whole trouble, from the date of the petition of North Caro- 


lina agents, in February, 1906, and went on to say: 

The executive committee of the State association concluded also that the 
question of incorporated agencies in all its phases was an issue of national 
scope, and that the advice and assistance of the National Association should be 
sought in solving the problem, not only for North Carolina agents, but agents 
in all States who might be affected by the issue. This »osition was indorsed by 
the State association at its annual meeting in July, ‘‘as the very best possible 
solution of an issue that has caused such widespread discussion in our ranks.” 
This action practically resulted in a discontinuance of the withdrawal of com- 
panies from incorporated agencies and confirmed the position of companies 
which had remained in such agencies, as well as of those which had returned. 

The National Association in the meantime received complaints from adjoining 
States concerning the incorporation of agencies by the same group of North 
Carolina companies. The programme committee therefore concluded to have 
the subject discussed at the Richmond meeting in September, 1907, inviting a 
leading North Carolina agent to address the convention. 

The discussion and the information received bearing upon the situation led 
the National Association to instruct its secretary to visit North Carolina per- 
sonally and investigate the conditions. At the same time it was voted to place a 
copy of the address on incorporated agencies in the hands of all companies. * * * 

On April 27, 1908, your secretary notified all insurance agents in North Caro- 
lina that he would meet with the executive committee of the State association at 
Greensboro May 4, inviting them to attend if possible, or if not, to send written 
suggestions upon the subject of incorporated agencies. Mr. McAlister also was 
invited to attend the conference, but decided not to do so. 

Eighteen agents were present at the meeting, five individual agents, six repre- 
senting banks and trust companies anid seven representing incorporated agencies. 
Each agent present gave a complete statement of his views from the standpoint 
cf his own interest in the situation. Two of the individual agents testified that 
they were opposed to incorporated agencies and banks and trust companies. Two 
did not seem to consider the question worth attention as an issue by itself. 
Representatives of trust companies present seemed to consider their business a 
legitimate one, claiming that it was built up through personal solicitation, and 
not through stockholders of the company. * * * 

Your secretary asked the agents present representing incorporated agencies if 
they were in favor of offering stock for sale to induce the placing of insurance. 
They stated that they were not, and claimed that a State anti-rebate law passed 
five years ago, which the Insurance Department had considered as applying to 
fire insurance, prohibited the placing of stock for any such purpose. * * * 

The evidence shows no objection to the incorporation of an agency, nor to 
the operations of an insurance branch by a trust company or bank; the complaint 
arises only where a stockholder in a trust company or a bank or an insurance 
agency is influenced in placing his insurance because of his ownership of stock. 

No one, not even the incorporated agencies, justified the use of stock for this 
purpose, indicating that the point of business ethics is clear in the minds of all 
agents, and that the resolution adopted by the National Association at Indianapo- 
lis two years ago completely covers the situation, namely: ‘“‘The placing of stock 
in incorporated agencies in the hands of persons not exclusively engaged in 
the work of those agencies, with a view to securing orders for insurance, is a 
plain case of rebating.”’ 

Your secretary does not think that any action which the National Association 
has taken or may take will materially change the situation now existing in 
North Carolina. On the other hand, if the general incorporation of agencies 
which has been promoted in North Carolina is to grow, the problem is one with 
which the National Association, in defense of all legitimate agency interests, 
shou'd concern itself. It is significant, however, that agencies formerly incor- 
porated in North Carolina have dissolved, and that there have been no recent in- 
corporations of this description. 

Since it is clear that no professional gain is secured to the local-agency busi- 
ness by the incorporation of agencies and the distribution of stock outside of 
those immediatelv concerned in the agency (whether this is secured through in- 
corporation of a fire agency, the combined incorporation of a fire, loan and real 
estate agency, or through a bank or trust company). the National Association 
should, in the opinion of your secretary, recommend that companies limit future 
appointments to individual agents or to agencies incorporated to protect and 
define the interests of partners. 


JOINT CONFERENCE COMMITTEE. 


- There has been one meeting of committee during the year, held in New York, 
February 19. 

As to uniform blanks, the company representatives suggested that our asso- 
ciation prepare such blanks as are desired, and submit to them for more definite 
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consideration. President Offenhauser has appointed a committee to formulate 
such blanks and report to the association. 

The “and vicinity” clause was considered at length, and it was the unani- 
mous expression of the committee that when agents of any locality ask for a 
definite limit of agency boundaries that companies should accede to the request. 


COMMITTEE ON ORGANIZATION. 

The committee on organization reported that the National Association is now 
comnrised of thirty-five affiliating States, four more than last year. The general 
membership has increased and there is much greater unity of purpose and effort 
between the National and State Associations. The idea of membership by local 
boards, as recommended by your chairman, is spreading, and promises to become 
quite general. 





—The Hanover Fire has re-entered Arkansas, with A. B. Banks of Fordyce as 
general agent. 

—George W. Brooks, secretary of the California Fire, has applied for member- 
ship in the Western Union. 

—C. W. Greene of Chicago has been appointed agent of the Cincinnati Mutual 
Fire, to write surplus lines and reinsurance. 

—Rollins & Burdick of Chicago nave secured a new London Lloyd’s contract 
giving them power to bind $15,000 subject to one fire. 

—Subject to the approval of the companies and field men, the organization of 
the Illinois Fire Prevention Association has been decided upon. 

—W. A. Scherfer of Fort Madison, Ia., has been appointed special agent of the 
British America and the Western of Toronto, assisting George W. Crosley. 

—The corporate name of Jacob Guthard & Son, Whitbeck, Burwell & Chap- 
man, Incorporated, of Detroit, has been changed to Jacob Guthard & Son 
Company. 

—E. G. Richards, United States manager of the North British and Mercantile, 
will deliver the annual address at the meeting of the Fire Underwriters Associa- 
tion of the Northwest. 

—George W. Harsh, manager of the Smith & Taylor agency at St. Paul, has 
been appointed special agent of the North British and Mercantile for North and 
South Dakota, with headquarters at Fargo. 

—P. W. Plank, Colorado State agent of the Home of New York, has been re- 
lieved of active duties outside of Denver, the balance of the State being attached 
to the field of Lee L. Hamlin, Nebraska State agent. 

—John H. Griffith, Wisconsin special agent of the British America and the 
Western of Toronto, has been appointed special agent of the National American 
Fire of Chicago, which will soon be ready for business. 

—The Michigan Association of Local Fire Insurance Agents has elected the 
following officers: President, O. A. Jenison, Lansing; vice-presidents, C. E. 
Russell, Seeley R. Birchard, Henry N. Geer, H. H. Wright, James Brown, H. C. 
Davis; secretary and treasurer, W. A. Eldridge, Detroit. 

—A number of Wisconsin mutual fire companies have organized the Conserva- 
tive Mutual Fire Underwriters Association, with a view to eliminating policy 
fees, limiting the territory of agents, fixing commissions at twenty-five per cent 
and increasing premiums to sixty per cent of the board rate, except on dwellings. 

—The North Dakota Association of Local Fire Insurance Agents was organized 
August 5 at Fargo, its first officers being as follows: President, Thomas Baker, 
Jr., Fargo; vice-president, W. L. Williamson, Lisbon; secretary and treasurer, 
M. N. Hatcher, Fargo. The new association will be represented at the meeting 
of the National Association in St. Paul. 





THE SOUTH. 


—H. F. Harwell has been appointed Tennessee State agent of the Insurance 
Company of North America. 

—J. C. Prioleau of Charlotte, N. 
Fidelity Fire, has resigned. 

—Ervin J. Dickey has been appointed special agent of the British America and 
the Western of Toronto for Georgia, Florida and South Carolina. 

—A. L. Brooks of Athens, Ga., has resigned his position with the Athens 
Mutual to accept the appointment of special agent in the Siebel general agency. 
He will succeed R. C. Reid, resigned. 


C., special agent of the Continental and the 


—Owing to an abnormal fire loss and no prospects of adequate protection and 
improvement in a weak water supply, the Louisiana Fire Prevention Bureau has 
increased rates $2.50 per $1000, with an additional flat-rate charge of 25 cents 
for general conflagration exposure hazard. The increases apply to the con- 
gested district of New Orleans, and does not affect the residential sections or 
business houses outside the congested-value district. 


—Charles B. Stroudback, of the well-known insurance and real estate firm of 
Stroudback & Stern of New Orieans, La., is quoted at length in a recent 
issue of The New Orleans Times regarding the reckless rate cutting prevalent in 
local insurance circles. Mr. Stroudback said in part: ‘There are many agents 
here who are making a gamble of the insurance business. * * * Insurance is 
an exact science; men who have made a study of the business, who have de- 
voted their lives to it, can figure out a hazard with almost- scientific accuracy. 
The experts who are connected with the Fire Prevention Bureau are so equipped, 
and they give the local agencies the benefit of their experience. Every detail in 
connection with a structure which could possibly increase or lessen its chances 
of being damaged or destroyed by fire is taken into consideration.” Many of the 
— are absolutely disregarding the ratings fixed by the Fire Prevention 

ureau. 
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MISCELLANEOUS FIRE NEWS. 


—Tue Spectator is undoubtedly the leading insurance journal of the United 
States.—Colburn’s Insurance Agency. 

—P. W. Gedney, of the San Francisco office of the North British and Mer- 
cantile, has been appointed special agent for Montana, Idaho, Eastern Oregon 
and Eastern Washington, with headquarters at Spokane. E. J. Young takes 
Western Washington and Western Oregon. 


—The Westchester Fire has paid the $2000 fine which was imposed for failure 
to comply with the California law enacted after the earthquake, requiring com- 
panies to furnish the Insurance Commissioner with a list of all policyholders 
within the State. The company has been licensed in California. 

—Chas. E. Ring of New York, United States manager for McLean, Stinson & 
Co., Ltd., advises us that a telegram from the Toronto office states that the 
Rimouski Fire lost but $450 by the fire in British Columbia, and the loss of the 
Colonial was less than $3000, other companies represented having lost nothing. 

—The business men of Portland, Ore., are urging the repeal of the deposit law 
now that the flat charge of twenty-five per cent has been added to the insurance 
rates on 320 prominent blocks of Portland by the Board of Fire Underwriters of 
the Pacific. It is believed that the next session of the legislature will repeal the 
deposit law. 

—The German underwriters’ department of the Milwaukee Mechanics Insur- 
ance Company has planted with the Guardian Investment Company of Spokane, 
Wash. It was formerly with R. M. Eacock & Co., which firm sold out their 
insurance business the middle of last month, at the time Mr, Eacock accepted 
the management of the Seattle branch office of the Northwestern National of 
Milwaukee. 


—The Insurance Year Book for 1908-1909, fire and marine volume, includes a 
tabulation of fire insurance premiums in New York city for a series of years, in 
which the Camden Fire Insurance Association is listed. Unfortunately, through 
a printer’s mistake, a foot note reference is attached to the name of the Camden 
indicating that the company had retired from business in New York city, 
whereas it is really doing a very large and increasing business therein through 
the agency of Wallace Reid. 








LIFE INSURANCE TOPICS 


IN AND ABOUT NEW YORK. 


Henry B. Herbert, for a number of years identified with the New 
York Produce Exchange, and at present a member of its board of 
governors, has joined the field forces of the Equitable Life. 


William H. Brown, Jr., one of the organizers of the Columbian 
National Life, and lately associated with the Manhattan Life, has 
resigned to enter the importing firm of Fiske & Brown of New 
York. 


The building superintendent has approved the plans for the Equi- 
table Life’s sixty-two-story building to be erected on the site of its 
present offices at 120 Broadway. The proposed building will be the 
most pretentious structure which has thus far been undertaken. In 
the matter of exits, fireproof construction and fire-fighting ap- 
pliances, no pains will be spared to make the building safe for all 
those who may occupy space in it. The plumbing plant for a build- 
ing of this size is necessarily on a scale never before attempted. It 
will provide nine large house sewers, nine house drains, six lines of 
soil pipes, twenty-four linesesof waste pipes with sewage ejectors, 
twenty-eight lines of vent pipes and seven separate inlets for fresh 
air—literally miles of piping. There will be 169 drinking fountains 
of marble, together with a rain spray shower bath in the basement 
for the use of the engineers. The water supply will be obtained from 
the city mains through a suction tank, thence conveyed to a pump, 
transmitting it to two steel storage tanks, each ten feet high and 
thirteen feet in diameter, installed on the thirty-fourth floor and also 
on the roof, each tank being provided with an automatic pump 
starter. There will be an auxiliary filtering plant, through which all 
water for the use of tenants will pass to insure its purity. There is 
also to be provided a separate water supply plant in connection with 
the auxiliary fire standpipes, so that the use of the fire hose will in 
no wise affect the regular water supply. 


Darwin P. Kingsley, president of the New York Life, in a letter 
to the field force, says in part: 

July, with its production of over $28,000,000 in new applications, 
brings me satisfaction and pride for reasons which may not readily 
occur even to the men who did this notable piece of work. * * * 

Everywhere—from Madrid to Moscow, from Petersburg to Lon- 
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don—I found a growing and a grim determination amongst the 
organization to fight it out, to go ahead. Everywhere I found aston- 
ishment that New York State should have written some of her in- 
surance laws; but, stronger than that, I found the conviction that in 
the United States—a land free and just—such laws cannot long 
remain. * * * You have been and are hampered by small politics ; 
but small politicians pass and life insurance goes on. You have been 
discouraged by violent changes, by sensationalism, by some_ real 
errors in life insurance management; but violence spends itself and 
sensationalism palls and errors have been corrected. Therefore, your 
courage is reviving, your determination is again in evidence. ws 


NOTES FROM PHILADELPHIA. 


The Pittsburgh Life and Trust has appointed Robert L. Miller 
director of agents, with headquarters at the home office. He was 
formerly local agency director at New Castle, Pa. 





The first complete report of railroad accidents ever compiled for 
Pennsylvania has just been finished by the State Railroad Commis- 
sion, and shows that in the six months ending June 30 last, there 
were 525 fatal accidents, and 4635 which resulted in injury. The 
average number of persons killed per month was 88, of which 
number 25 were employees, and the average number injured was 
772, of which 617 were employees. Of the passengers carried an 
average of 71 per month were killed and injured, and the average 
number killed was only 2. The average number of trespassers killed 
per month was 52, and injured 57. The number of persons killed and 
injured at grade crossings was 227, and 24.67 per cent were fatal. 
Of the accidents to trespassers 47.24 per cent were fatal; 3.03 per 
cent of the accidents to passengers were fatal, and 3.84 per cent of 
those to employees resulted likewise. 

Those in charge of the organization of the Standard Life of 
America of Camden, N. J., state that most of the details necessary 
to the beginning of business have been worked out, and that it is 
fully expected that the company will be in operation by fall. 


THE MIDDLE STATES. 








The Provident Savings’ Affairs. 


During the past week, rumors of all sorts regarding the Provident 
Savings Life Assurance Society have been in circulation. - As previously 
stated in these columns, a syndicate of Louisville capitalists was nego- 
tiating for the purchase of 1000 shares of the stock of the society at 
$225 per share, par value $80 per share. The stock was held by various 
banking institutions as collateral for notes given by E. R. and O. F. 
Thomas at the time they were in control of the society, and the banks 
claimed the right to sell the stock to protect themselves. The syndicate 
deposited with the Fourth National Bank $30,000 as a guarantee that 
they would provide the balance of the purchase money August 10, and 
the banks deposited with a trustee the 1000 shares of stock, to be de- 
livered to the syndicate on payment of the full amount. In case of de- 
fault on the part of the syndicate, the $30,000 guarantee was to be ab- 
solutely forfeited. 

On August 10 the syndicate did not pay in the actual cash as required 
by the contract, but did deposit with the Fourth National Bank various 
securities for more than the sum called for. The bank took time to in- 
vestigate the securities, so that the transaction was not concluded on 
that day. There were two meetings of the directors of the society on 
the 10th, awaiting the payment by the syndicate, and had this been done 
a new board of directors would have been elected, and new officers 
placed in charge, but the directors adjourned, awaiting the report of the 
Fourth National Bank on the securities. 

Meantime a committee of policyholders was organized, with S. H. Wolfe, 
the well-known actuary, as chairman, to protest against the sale of the 
stock and the transfer of the control of the society to inexperienced per- 
sons whose purpose it is understood to be to turn the society over to 
the Inter-Southern Insurance Company of Louisville. What steps this 
committee will take in the premises has not been disclosed. They de- 
sire to be represented in the board of directors of the reorganized so- 
ciety, and seek the assistance of Superintendent Kelsey in safeguarding 
the interests of the policyholders. 

On Tuesday the Louisville syndicate completed the payment agreed 
upon, and thus became the owners of 1079 shares of the stock of the 
society, which gave them the control. It was expected that a new board 
of directors would be elected, but action was postponed to give the 
syndicate more time to select the members. It is understood that the 
policyholders will have representation on the board. Alfred G. Lang- 
ham, who has promoted the sale of stock, is to be president of the so- 


THE SPECTATOR 








[Thursday 


ciety at a salary of $6000 a year. He is a prominent insurance man of 
Louisville, and a member of the firm of Barbee & Castleman. He says 
that funds will be provided speedily to make good the impairment of 
the Provident Savings, so that it can write new business, and that it will 
be economically conducted in future on straight insurance lines. 


THE PROVIDENT SAVINGS SOLVENT. 


In the fall of 1907, Superintendent Rittenhouse of Colorado desired to 
make an examination of the society, and Superintendent Kelsey joined 
in the examination. By the valuation of the Colorado Department, there 
was an impairment amounting to $414,601, but by the legal standard of 
New York a surplus was shown amounting to $154,318. In view of the 
facts reported by the examiners, Superintendent Kelsey ordered the so- 
ciety to cease writing new business, and consequently it has been in a 
state of suspension for nearly a year. 

The report of Examiner Hadley at the time scored the Thomas man- 
agement most unmercifully. It showed that O. H. Thomas, as vice- 
president, received a salary of $18,000 a year, and that he and E. R. 
Thomas had virtually usurped the functions of the finance committee 
and the board of directors, running the business as though it were their 
private enterprise. One of the first things they did was to remove the 
cash and securities owned by the society from the place of deposit and 
place them with certain banks whose management they controlled. They 
purchased between $30,000 and $40,000 of the bonds of a little railroad in 
Canada, of which E. R. Thomas had recently been elected president, and 
in various other ways used the securities owned by the society to pro- 
mote their individual enterprises. Fortunately the upheaval in banking 
circles last fall drove these two men out of the financial world entirely 
and thus relieved the Provident Savings of an incubus that bid fair to 
wreck it entirely. 





—Edgar S. Freeman is now associated with Frank W. Adams, manager cf the 
Mutual Life at Newark, N. J. Mr. Freeman was formerly Virginia State manager 
of the Mutual Life. 

—Charles A. McFeely, district manager at Pittsburg for the Massachusetts 
Mutual Life, died recently. He was a man of great personal popularity and one 
of the large individual producers of the country. 

—William L. Stockton, of the Prudential of Newark, manager for Division C, 
died recently as a result of an accident in attempting to board a train at Newark 
while on his way to visit his mother and sister, near Point Pleasant, N. J. 

—The Home Life Insurance Company of America has written, since its admis- 
sion into Pennsylvania on March 6 of this year, $2,242,200 of ordinary paid-for 
business, and increased its industrial income by $10,000 in seven months. This 
result demonstrates that the new management was amply justified in starting the 
company in the ordinary field, as heretofore it only issued industrial insurance. 
The ordinary business issued during the first week in August amounts to $346,000. 





THE WEST. 


The Northern Life of Seattle Denies Rebating. 


A letter written by a former agent of the Northern Life of Seattle, per- 
mitting the assumption that a rebate might be had, has come in for 
criticism in some quarters. The managers of the company promptly 
repudiated the letter in question, and the agent is no longer in its 
employ. It has been the policy of the Northern Life from its inception 
to forbid all rebating, and agents are particularly directed to observe 
the rule laid down. The agent was in the employ of the company for 
but two months, and when the company’s attention was called to the 
letter he was promptly called to account. As a matter of fact the agent 
did not pay any rebate nor offer to pay any, though the letter might war- 
rant the assumption that a rebate might be had. The Northern Life is 
to be commended for the prompt action it took in the matter and not 
blamed for the unwarranted action of an obscure solicitor. 





Colorado National Life Assurance Company. 


Recently the Colorado Insurance Department caused an examination 
to be made of the Colorado National Assurance Company of Denver. 
The figures entering into the annual statement for 1907 were found to 
be correct. A surplus of $141,450 over all liabilities was shown, while 
$215,744 is on deposit with the Colorado Insurance Department. The ex- 
aminer in his report says: “I find that the company has a correct system 
of accounts, all records being complete and accurately kept; that death 
losses are paid promptly; that the lapses are favorable for a company 
of its age, and that the cost of new business is gradually being reduced, 
as is also the ratio of the total management expenses. The company has 
a capital of $100,000, and at the close of last year reported $5,680,000 in 
force.’”’ Thomas B. Stearns is president, Chas. M. MacNeill and A. M. 
Gildersleeve, vice-presidents, and H. L. Sears, secretary. 
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The Kansas City Life’s Purchase of the Great Western. 


The bid of the Kansas City Life for the assets and business of the 
Great Western Life of Kansas City, Mo., will come up for the approval 
of the United States Circuit Court on Saturday, the 15th inst. Some 
Kansas stockholders of the Great Western Agency Company have been 
making efforts to raise the capital necessary to rehabilitate the Great 
Western Life, but, inasmuch as nearly $600,000 would be required, it is 
not thought that the efforts will be successful. In explanation of the 
bid made by the Kansas City Life, President J. B. Reynolds advises THE 
SPECTATOR as follows: 


Following the financial entanglements of O. L. VanLaningham, which 
involved the great Western Life and the Great Western Agency Com- 
pany and the appointment of a receiver in the United States Circuit 
Court for both concerns, our board of directors gave careful consideration 
to the certain injury to the business of life insurance in general, and of 
the Missouri companies in particular, which would result from a loss to 
the policyholders in the Great Western Life. The Great Western is a 
Missouri corporation, and its principal office is in our home city. A 
failure to satisfactorily effect a reinsurance of the business in force 
could not fail to discredit to a degree at least all Missouri companies, 
and would be specially injurious to this company, located in the same 
city. 

For these reasons the board decided to submit a fair and liberal pro- 
posal to the receiver for a reinsurance of the business, and same has 
been approved by Superintendent of Insurance Vandiver and Receiver 
Jobes. Under the order of the United States Circuit Court, their recom- 
mendation will not be acted upon before August 15. 

This company is owned by a number of the wealthiest men in this 
community, and if we get this business and our experience with it is nor- 
mal, any reasonable amount of money necessary to handle it will be 
promptly forthcoming from our stockholders. 

For the reasons stated the management of this company feel that they 
have, in coming to the rescue of the Great Western, performed a useful 
service to the interests of life insurance in general. 





—The Modern Woodmen of America has withdrawn from the National Fraternal 
Congress. 

—W. H. Squire, manager of the Mutual Life at Duluth, becomes manager at 
Omaha. 

—C. H. Rosenbaum of Des Moines, one of the large personal producers in 
Iowa, is now with the Western Mutual Life of Council Bluffs, Ia. His contract 
commenced July 1, 1908. 

—The Peninsular Life is being organized at Detroit. The officers are: Vice- 
president, John C. Robinson; secretary and treasurer, M. Zimmerman; counsel, 
Robert M. Brownson. The president is still to be elected, 

—The Trans-Mississippi Life, which was being organized at Kansas City to 
take over the business of the Great Western Life, will not seek a charter, as the 
Great Western’s business is to be sold to another company. 

—The Imperial Securities Company of Los Angeles, a holding corporation for 
a new life insurance company which will be organized later, reports that some 
$235,000 of its stock has been sold throughout Southern California. 

—The Travelers has lost an esteemed and honored agent by the death of J. E. 
Riddle, district agent at Terre Haute. Mr. Riddle was the company’s oldest 
agent in point of service in Indiana. He had been with the company for thirty- 
nine years. 

—Elvin H. Coe, district agent of the Travelers at Dayton, Ohio, died recently. 
Mr, Coe was a veteran of the civil war, and for meritorious service was given the 
rank of colonel. He was the youngest man in the Army of the Cumberland to 
hold that rank. 

—Dr. J. E. Force, former president of the Northwestern National Life of Min- 
neapolis, has been paroled from the Stillwater penitentiary by the State Pardon 
Board. Dr. Force was convicted of grand larceny and sentenced to three years 
and a half imprisonment on May 26, 1906. 


—P. H. Behan, for eighteen years general agent of the Michigan Mutual Life 
in Cleveland, has decided to withdraw from the active management of the agency, 
and is succeeded by R. E, Ferguson of Toledo and Chas. A. Mooney of St. 
Marys. The firm will be conducted under the name of Ferguson & Mooney, 
district agents. 

—At the first annual banquet of the Northern Assurance of Detroit, Insurance 
Commissioner Barry was toastmaster. Several officers of the company spoke, and 
Mr. Barry, for the company, presented gold watches to Louis Prager of Grand 
Rapids, C. H. Thomas of Hastings, N. H. McQueen of Detroit, and F. E. Grant 
of Manistee, who were winners in the contest for new business. 


—The new premium-rate book of the Midwest Life now being placed in the 
hands of the agents of the company is one of the neatest and most complete rate- 
books ever put out by any company. Oliver Y. Baker of Omaha took charge of 
that agency for the Midwest Life on August 1. Mr. Baker is a well-known 
business man of Omaha, formerly in the printing and engraving business, and 
later with the Shimer & Chase Company as a real estate salesman. 


—The Western Mutual Life of Council Bluffs, Ia., reports that at the opening 
of July it determined to try an experiment. It was always of the opinion that 


the question of bad months and good ones was “all in your eye,” so it opened 
July with a red-hot campaign for new business. The result was that July pro- 
duced more written and issued business than any previous month of the year. 
The company is going to try the same thing in August. During July one new 
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local agent living in a village of about 100 population, with no previous expe- 
rience, wrote thirteen applications among the farmers (and right in the heart of 
harvest time, too), and had them all issued, and during this same time he held 
down a job in an elevator. A hint to the “old timers.” 


—The fine record attained by the Uregon Life during the year 1907, when 
it made greater gains in Oregon than any other life insurance company operating 
there, is being fully maintained. Notwithstanding this splendid record of 1907 
and the lower tone of general business conditions, the company is doing even 
better in 1908. Dividends to policyholders are extremely satisfactory. Policies of 
1906 entering their first dividend-paying period this year are being paid 15 per 
cent on ordinary life, 13% per cent on twenty-payment, and 8 per cent on twenty- 
year endowments. Paul L. Woolston recently examined the Oregon Life for the 
Oregon Insurance Commissioner, and in his report to the Department says: “No 
criticism is made on the methods of the company, which are worthy of approval. 
No evidence was found that any stockholder or officer was endeavoring to use 
the institution for selfish ends, and the rights of the policyholders have been 
equitably preserved.” The business of the company is under the general manage- 
ment of L. Samuel, its founder. He was formerly manager for Oregon for one 
of the large Eastern companies. A. L. Mills, who is president of the First 
National Bank of Portland, the largest financial institution in the Northwest, is 
president of the Oregon Life. 7 





THE SOUTH. 





The Robertson Law in Texas; Fifteen Companies Report. 


August 1 was the last day under the Robertson insurance law of Texas 
that the life companies operating in that State had in which to make 
their annual reports, showing their reserve investments in Texas, etc. 
Of the thirty-one life companies transacting business in that State, all 
either submitted reports in full or in part, or signified their intention to 
report. The list of companies which made full reports is as follows: 


Fort Worth Life—Texas reserve, $22,861; amount required to be in- 
vested in Texas, $17,140; invested in Texas, $114,514; loaned Texas policy- 
holders, $827.52. 

Texas Life, Waco—Texas reserve, $122,422, increase over July 12, 1907, 
of $42,796; amount required to be invested in Texas, $61,957; invested in 
Texas, $222,874; loaned to Texas policyholders, $13,586. 

Southwestern Life of Dallas—Texas reserve $252,819, increase over July 
12, 1907, $102,635; amount required to be invested in Texas, $133,295; in- 
vested in Texas, $292,437; loaned Texas policyholders, $44,304. 

United States Annuity and Life, Chicago, Ill.—Texas reserve, $1726, in- 
crease over July 12, 1907, $539; amount required to be invested in Texas, 
$850; invested in Texas, $1000. 

Pacific Mutual Life—Texas reserve, $528,459, an increase over July 12, 
1907, of $98,533; amount required to be invested in Texas, $235,122; in- 
vested in Texas, $181,491; loaned Texas policyholders, $71,824. 

Security Life of Chicago—Texas reserve, $20,523, an increase over July 
12, 1907, of $10,055; amount required to be invested in Texas, $11,647; in- 
vested in Texas, $34,094; loaned Texas policyholders, $5537. 

Colorado National—Texas reserve, $7105, an increase over July 12, 1907, 
of $6556; amount required to be invested in Texas, $5138; invested in 
Texas, $9550. 

Philadelphia Life—Texas reserve, $647, an increase over July 12, 1907, 
of $332; amount required to be invested in Texas, $367; invested in 
Texas, $1025; loaned Texas policyholders, $45. 

Kansas City Life—Texas reserve, $107,279; no comparison shown; 
amount invested in Texas, $105,439; loaned Texas policyholders, $5726. 

The Reserve Loan Life of Indianapolis, Ind., reports that it has no 
reserve in Texas, and answers all questions the same way. 

Missouri State Life—Texas reserve, $56,731; increase since July 12, 
1907, $5222; amount required to be invested in Texas, $23,232; actually in- 
vested in Texas, $70,480; loaned Texas policyholders, $9467. 

Capitol Life of Denver—Amount Texas reserve, $3825; increase, $2960; 
amount required to be invested, $2548; actually invested, $3608. No loan 
to Texas policyholders. 

St. Louis National—Amount of Texas reserve, $526; no increase, it 
should have $394 invested in Texas, but has nothing as yet, nor loans to 
policyholders in this State. 

Bankers Reserve of Omaha, Neb.—Entire reserve on Texas business, 
$20,674; invested in Texas securities, $9360; amount required to be in- 
vested, $12,361.50; loaned to Texas policyholders, $793.26. 

Franklin Life of Illinois—Reserve, $281,179; invested in Texas securi- 
ties, $9000; amount required to be invested, $119,354; loaned to Texas 
policyholders, $108,431. 

Union Central—Reserve, $878,872; invested in Texas securities, $4,211,- 
481.50; amount required to be invested, $367,633.87. 





C. M. Fort & Son of Atlanta, Ga., advise us that they are no longer connected 
with the State Mutual Life of Rome, Ga. 

—Thompson H. Jones, a well-known Southern life underwriter, has been ap- 
pointed agency supervisor of the American National of Galveston, Tex., for 
Georgia and Florida. 

—The Jefferson Standard Life of Raleigh, N. C., completed its first year on 
August 7 with over two million of business written and paid for. Only one death 
claim, and that for but $1000, has been reported. 

—The semi-annual statement of the State Mutual Life of Rome, Ga., for the 
six months ended June 30, 1908, shows total assets of $1,618,169. The income 
during the period was $865,465, and the claim dividends and other payments was 
$152,821. Its surplus over legal requirements has increased from $54,582 to 
$132,906, 
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MISCELLANEOUS LIFE NEWS. 


National Convention of Insurance Commissioners’ Programme. 


The thirty-ninth annual sessicn of the above-named convention will be 
held at the Hotel Pontchartrain, Detroit, Mich., August 25 to 27. The 
sessions will be entirely in the hands of the Commissioners, as no com- 
pany officials have been invited to speak. The addresses of welcome will 
be made by Gov. Fred M. Warner and Mayor Wm. B. Thompson, and re- 
sponded to by B. F. Carroll, vice-president, who is the Republican nomi- 
nee for Governor of Iowa. Aside from the routine of business and com- 
mittee reports, the following topics will be discussed: 


“Should the Item of Accrued Taxes in Reports be Treated as a Lia- 
bility?’”’ Addresses by J. A. Hartigan (Minnesota), B. F. Crouse (Mary- 
land), Jos. Button (Virginia), Otto Kelsey (New York), C. W. Fletcher 
(Massachusetts), M. O. Rowland (Michigan), and C. C. Gray (Rhode 
Island), to be followed by general discussion. 

“Amortization Plan of Valuing Fixed-Term Securities and Proper 
Method of Valuation of Other Securities.’’ Addresses by Otto Kelsey 
(New York),.F. H. Hardison (Massachusetts), Geo. H. Adams (New 
Hampshire), S. W. Carr (Maine), J. J. Brinkerhoff (Illinois), to be fol- 
lowed by general discussion. 

“Texas Investment Law,’’ Thomas B. Love (Texas). 

“Departmental Practices.’”’ (Under this head will be included any 
question submitted to the secretary in writing by any Commissioner. 
This subject will include questions touching departmental practice as to 
examinations; as to impairment of capital; as to year-end transactions; 
as to checking up and publishing reports; as to supervision over agents; 
as to rebating by life agents; as to complaints filed by citizens; as to 
companies which may write automobile hazards, etc.) Discussion by 
E. E. Rittenhouse (Colorado), Jas. V. Barry (Michigan), J. E. Green 
(Maryland), C. W. Fletcher (Massachusetts), S. E. Stilwell (Ohio), Geo. 
W. Marshall (Delaware), Chas. W. Bell (Kentucky), T. M. Henry (Mis- 
sissippi), Fred W. Potter (Illinois), A. C. Scherr (West Virginia), F. H. 
McMaster (South Carolina), F. N. Julian (Alabama), J. T. McComb 
(Oklahoma). Open discussion. 

‘“‘Advisability of Adopting One Mortality Table and a Uniform Assumed 
Rate of Interest Throughout the United States, for Calculating Reserves 
on Life Insurance Policies.’’ Address by Thos. E. Drake, Washington, 
D. C. 

“Desirability of a Simplified Form of Standard Fire Insurance Policy.”’ 
Addresses by C. C. Lemert (Ohio), E. M. Wolf (California), J. R. Young 
North Carolina), W. D. Vandiver (Missouri), E. M. Searle, Jr. (Ne- 
braska), Eugene J. McGivney (Louisiana), to be followed by general 
discussion. 

“‘Advisability of Standard Provisions for Health and Accident Policies.”’ 
Addresses by T. H. Macdonald (Connecticut), T. Leigh Thompson (Ten- 
nessee), G. E. Beedle (Wisconsin), L. A. Anderson (Wisconsin), and H. 
R. Cunningham (Montana), to be followed by general discussion. 

“Classification of Fidelity and Surety Risks on Bonds of Government 
Officials,’’ by C. H. Bond of United States Treasury Department. 





The President of the New England Mutual Life Insurance 
Company. 

Elsewhere in this issue of THE SPECTATOR appears a portrait of 
Alfred Dwight Foster, the recently elected president of the New England 
Mutual Life Insurance Company of Boston, Mass. Mr. Foster is a native 
of New England, having been born at Worcester, Mass., on April 27, 1852. 
He is a graduate of Harvard of the class of 1873, and was admitted to the 
bar in 1875. For a number of years he gave the New England Mutual 
Life splendid service as its counsel, and some fifteen years ago he was 
elected its vice-president. His intimate knowledge of the practical side 
of the life insurance business made him an invaluable assistant to the 
late President Benjamin F. Stevens, and his election to the presidency in 
April last was but the logical outcome of his long service. 

The company of which Mr. Foster is president has had a long and 
honorable career. It was the first company chartered on this continent 
to write life insurance exclusively, and has for sixty-five years con- 
sistently stood for all that is good in the business. At no time have its 
managers been influenced by any desire for mere bigness, but have con- 
tented themselves with steady, consistent growth. The following exhibit 
of its progress by ten-year pericds shows how well it has fulfilled its 
mission: 

Paid 
Income. Policyholders. 
$91,446 $13,703 
314,957 
2,203,808 
2,862,282 
3,379,913 
4,703,668 
8,913,847 


Insurance 
in Force. 
$3,234,094 

9,042,501 
52,367,184 
58,438,077 
69,754,124 

104,876,930 

178,872,320 


Assets. 
$220,370 
1,184,038 
6,082,400 
14,835,529 
19,008,247 
26,939,136 
44,162,093 


Since organization, the New England Mutual has received from its 
policyholders in premiums $132,392,943; has disbursed under its contracts 
$104,232,559, and now holds assets amounting to $44,162,093. The total 
benefits to policyholders therefore amount to $148,394,652, equivalent to 
$112 for each $100 received in premiums. 

The officers associated with President Foster are D, F. Appel, vice- 
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president; Jacob A. Barbey, secretary; Wm. F. Davis and Jas. G. Wild- 
man, assistant secretaries; Edwin Welles Dwight, medical director; 
Reginald Foster, counsel; Herbert B. Dow, actuary; Glover S. Hastings, 
superintendent of agencies, and Frank T. Partridge, assistant superin- 
tendent. 





The Girard Mutual Life Insurance Company. 


The above-named organization of Philadelphia is a stipulated pre- 
mium company, organized in 1906. In preparing the statistics of stipu- 
lated premium, assessment and fraternal associations for publication in 
The Pocket Register of Life Associations, issued by The Spectator Com- 
pany, blanks were sent to the Girard with the courteous request that 
they be filled out with the proper figures. The company ignored a first 
and second request to this effect, and in accordance with the custom of 
The Spectator Company, application was made to the Insurance Depart- 
ment of Pennsylvania for the official figures of the company. These were 
very kindly furnished us, and were printed as received in The Pocket 
Register. Unfortunately an error was made by the clerk in the Insur- 
ance Department in transcribing the figures, whereby the premium re- 
ceipts of the Girard were understated. This led to some correspondence 
between the Girard and the Pennsylvania Department, resulting in Com- 
missioner Martin writing a letter to the company setting forth that the 
premium income of the company in 1907 was $108,640.33, instead of $52,- 
120.09 as printed in The Pocket Register. The Girard has sent to its 
policyholders a facsimile of the Commissioner’s letter, indicating that 
an error was committed by The Spectator Company. The following letter 
shows the authority of The Spectator Company for printing the erro- 
neous figures in The Pocket Register: 

PENNSYLVANIA INSURANCE DEPARTMENT, 
HARRISBURG, July 16, 1908. 
The Spectator Company: 

Gentlemen—In supplying you with the figures of the annual report for 1907 of 
the Girard Mutual Life Insurance pes gcd of Philadelphia there was an error 
made in giving the premium income of the company as $52,120. Just how this 
error occurred I do not know, as the income as shown by the report was 
$108,640.33. In the report there are two items given showing $52,850.51 and 
$3,669.73, marked guaranty fund, which, I presume, was deducted from the total 
of the premium income on the supposition that these amounts had been ad- 
vanced by the officers to protect the contracts; this, however, is not the case, 
but the premium collected is divided into three funds called the mortuary fund, 
guaranty fund and expense fund. It would seem, therefore, that this guaranty 
fund was reported to you as other income, instead of as premium income, where 
it rightly belongs. 

I regret exceedingly that this error should have occurred, and will endeavor 
to see in the future that the reports sent out are absolutely correct in every par- 
ticular. Respectfully, Sam’L W. McCut toca, 

Deputy Insurance Commissioner. 

Had the Girard managers observed the same degree of courtesy with 
which they were treated by The Spectator Company, and filled in the 
blank sent them, with the official figures as furnished by them to the 
Pennsylvania Department, the error would have been avoided, and they 
deprived of any just cause of complaint. 





The Insurance Year Book for 1908=1909. 


The thirty-sixth annual issue of The Insurance Year Book has just 
been published by The Spectator Company. In its several annual issues 
this work has expanded with the growth of the insurance business, new 
features having been constantly added to its mass of information as the 
conditions demanded. Its present development is the result of a series of 
evolutions similar to those through which the insurance business itself 
has passed. Like most of the companies, it has grown in size and im- 
portance, and from a small volume of 100 pages or so, it has become a 
two-volume book, each containing more than 1100 pages. One volume 
is devoted to life, casualty, surety and miscellaneous insurance, the other 
to fire and marine insurance. Both volumes are recognized as standard 
authorities in their several fields, and indispensable to every insurance 
man as works of reference. A condensed summary of the contents of 
each volume is herewith presented. 


THE LIFE, CASUALTY AND MISCELLANEOUS VOLUME. 


Over 1100 pages are devoted to the data relating to life, casualty and 
miscellaneous insurance, all of which is carefully compiled from authori- 


tative sources. The first section of the volume deals with the statutory 
requirements of the several States and Territories, giving a synopsis of 
the laws relating to the admission of life, casualty and miscellaneous 
companies, as well as assessment organizations and fraternal orders. 
The next section deals in an exhaustive manner with the transactions of 
foreign companies, showing in comprehensive form details of the business 
of life and casualty companies throughout the world. Canadian insur- 
ance interests are handled in a special department covering the entire 
range of the business in the Dominion for a period of ten years. 

The tremendous business transacted by the life insurance companies 
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of the United States is analyzed from every point of view in a most 
elaborate series of tables, permitting comparisons of transactions from 
year to year. Among these tables may be mentioned the aggregates for 
each of the forty-nine years of the existence of the Insurance Depart- 
ment of the State of New York; payments to policyholders and accumula- 
tions for their benefit; the growth of industrial insurance; dividends paid 
to stockholders; also tables of percentages showing the rate of interest 
earned, expense rate and termination by surrender and lapse for a period 
of twenty years. These tabulations are of great interest and instructive 
to all engaged in the life insurance business. 

A valuable department of this volume of The Year Book is that given 
under the heading of Life Insurance History, and occupying upwards of 
140 pages. In that department are shown the figures of all existing level- 
premium companies of the United States,. numbering over 160, year by 


year, since organization, and covering the principal items of their annual ~ 


statements. Much of the data given relating to the earlier years of 
many of the older organizations is unobtainable through any other work, 
and the whole constitutes a complete history of the business during the 
past sixty-six years. The Life Insurance Compendium comprises a sec- 
tion of about 100 pages, giving an analysis of the statements of the life 
insurance companies for the past two years in a most comprehensive 
manner. No State Department covers all the companies of the United 
States, and The Insurance Year Book is the only publication that sup- 
plies full details of the official annual reports of every company from the 
smallest to the largest. The department of Life Insurance by States 
covers the transactions of the individual companies in each State and 
Territory for the past year, and is a feature of great interest, showing as 
it does the distribution of life insurance throughout the country. Other 
important and valuable features of this volume are given under the 
headings of the gain and loss exhibit for 1907, retired companies, 
directors, life underwriters’ organizations and list of actuaries, while the 
record of the year shows in handy form the numerous changes in com- 
panies and in company officials. A department covering many pages is 
devoted to important particulars relating to stipulated premium com- 
panies, assessment associations and fraternal orders, including also 
assessment accident and sick benefit societies, the statistics covering two 
years. 

The section devoted to casualty, surety and miscellaneous insurance is 
very complete, showing the statistics of the business by individual com- 
panies for the past ten years, also the business of each company in the 
several States and Territories during 1907, and the dividends paid to 
stockholders for twenty-five years. A valuable feature of this depart- 
ment is an extensive chapter on liability insurance, giving the history of 
its development, which fitly supplements the statistical exhibit and con- 
tains a large amount of useful information. There is included also a list 
of the directors of the various companies and an extensive list of field 
men with their several locations. 


THE FIRE AND MARINE VOLUME. 


The fire and marine volume of The Insurance Year Book for 1908-1909 
embraces about 1400 pages of information of such variety and scope that 
it is likely to be referred to daily in the office of any enterprising fire 
underwriter. Many questions arise in the course of business to which 
the company official or manager, general, special or local agent desires a 
prompt answer, and it is probable that the latter will be readily found in 
one of the numerous divisions of The Insurance Year Book. It is im- 
portant, therefore, that a copy of the latest edition of this valuable 
annual publication should be kept constantly at hand; it will save much 
time and correspondence. 

The Insurance Year Book, fire and marine volume, is practically a com- 
pendium of the detailed statements of all fire and marine insurance in- 
stitutions operating in the United States, both American and foreign, 
licensed and unlicensed. The latest detailed statements of the companies 
are included in the department entitled ‘“‘Reports of Fire Insurance Com- 
panies,’”’ and they are subdivided into groups as follows: American 
Stock Fire and Marine Insurance Companies (licensed); Foreign Fire and 
Marine Insurance Companies (licensed in the United States); American 
Mutual Fire and Marine Insurance Companies; Underwriters’ Agencies; 
Lloyds and Reciprocal Underwriters’ Associations; Unlicensed American 
Fire Insurance Companies; Unlicensed Foreign Fire and Marine Insur- 
ance Companies, and data concerning each company are segregated so 
that practically all desired information relating to a single company may 
be found by one reference. Some of the information thus given is men- 
tioned below: Company officials, directors and general and special 
agents, with the territory covered; tabulation of the principal items of 
the statements for five years (mutual companies, three years); financial 
statement as of December 31, 1907, showing character of assets and 
liabilities, with the amount of each class; risks and premiums in force; 
business since organization; descriptions of real estate holdings, with 
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gage loans; details of securities for collateral loans; list of bonds and 
stocks owned, with par and market values; data concerning San Fran- 
cisco conflagration losses, and capital changes and surplus contribu- 
tions, etc. . 

“Fire Departments and Water Supply” is the descriptive title of a 
division of The Insurance Year Book, fire and marine volume, which has 
been found exceedingly useful by fire underwriters desiring to ascertain 
the extent of the fire protection maintained in the various cities and 
towns of the United States and Canada. Although the data presented 
are condensed as much as they can be, intelligibly, and are set in small 
type, the matter relating to about 5700 cities and towns occupies over 500 
pages, and would make a very respectable book in itself, well worth the 
price of the whole Year Book. Some of the details given are as follows, 
the department being arranged alphabetically by States, with the cities 
and towns in each in alphabetical order: 

Name; population; fire area; mercantile buildings, material and height; 
private, ditto; ordinances as to wooden roofs and combustibles; investi- 
gation of fires; average fire loss per year, three years; average insurance 
involved; fire department equipment—numbers of steamers, engines on 
wheels, chemical extinguishers, hook and ladder trucks, aerial trucks, 
hese wagons, hose carriages, horses; quantity, kind and condition of 
hose; character of fire alarm; number of boxes; value of equipment; 
value of buildings; annual expenses, number of members, ete. As to 
water supply, the information covers source, distance, system, quality, 
reservoir capacity, pumping facilities, miles and sizes of mains; numbers 
of hydrants, valves, meters, services; pressure, domestic and fire; con- 
sumption; cost; bonded debt; interest; cost of maintenance; ownership. 
It will readily be seen that the information as above outlined is of a 
strictly utilitarian nature and well calculated to convey a clear idea of 
the prevailing conditions in the respective municipalities. 

Among the other departments are a list of surplus-line companies and 
brokers, with the names and addresses of parties furnishing the policies 
of the respective companies; short-rate cancellation tables in use in 
various sections of the country; premiums and losses in New York city 
for a series of years; statistics of fires in American cities; a list of State 
insurance officials and dates of next sessions of State legislatures; list 
of automatic sprinklers and their manufacturers; stock companies 
writing tornado insurance; risks written and in force; National Board 
tables of risks, premiums, losses, expenses, taxation, ratios, etc.; taxes 
paid by fire insurance companies in 1907, with ratios to premiums; pre- 
miums received by the respective companies in various cities in 1907; 
par, book and market values of insurance companies’ stocks, with yearly 
dividend rates for twenty-five years; a list of companies which have 
retired in the” last half century, and a list of those in the hands 
of receivers, with the names of the latter; a list of underwriters’ 
organizations in all sections of the country, with their officers’ 
names, etc.; data concerning fire insurance companies in foreign coun- 
tries, compiled from special reports and other sources; a chapter de- 
voted to insurance in Canada, and tabulations of the home-office state- 
ments of British and other foreign companies for 1907. 

The book also contains a directory of insurance agents throughout the 
United States and Canada, arranged by States and towns, which occupies 
over 200 pages, four columns to a page. This list, which is revised yearly, 
indicates the classes of business handled by each agency. There are also 
lists of independent fire loss adjusters, and a list of specially qualified 
insurance lawyers. 

Other features of the fire and marine volume are a list of large fires in 
the United States and Canada from 1700 to 1908, and a record of the year 
to June 15, embracing official changes, deaths, new companies, etc. The 
whole work is fully indexed, and no insurance library is complete without 
it—in fact, it should find a place on the desk of every fire underwriter in 
the country. 

The Insurance Year Book sells at $6 per volume, singly, or at $10 for 
the two volumes, if ordered together. All orders should be addressed to 
The Spectator Company, 135 William street, New York. 








—In the matter of the appeal of the Pacific Surety Company to the Supreme 
Court of Connecticut from judgment of $9,562.50 given against it in the Superior 
Court at New Haven, Conn., growing out of the acceptance by the American 
Surety Company of the bond of the Pacific Surety Company to indemnify the 
former on a contract bond and for giving up collateral security in connection 
therewith, the Supreme Court of Connecticut on August 3, 1908, affirmed the 
judgment, except that it disallowed $1,271.25 of the interest recovered on the 
original judgment. As the American Surety Company has, therefore, remitted this 
amount of interest which the court found excessive, the final judgment for the 
Pacific Surety Company to pay is $8,291.25, with interest from February 27, 1908. 














Casualty, Surety, Etc. 


Casualty, Surety and Miscellaneous 








The Adjuster’s Manual. 


The Adjuster’s Manual for the settlement of accident and health 
claims, prepared by Dr. C. H. Harbaugh of Philadelphia, has been issued 
by The Spectator Company, 135 William street, New York, and sells at 
$2 a copy. This volume, which is bound in convenient size, gives us an 
excellent idea of the duration of house confinement resulting from acci- 
dents and diseases, together with the length of total and partial disa- 
bility that experience has shown should exist under usual conditions. 
This useful manual well evidences that it has been prepared along prac- 
tical lines, and by a physician who has had considerable experience in 
adjusting accident and health claims. It ought to prove of special value 
to the men engaged in the profession of accident and health underwrit- 
ing.—Views. 





Accident Insurance the Basis. 

A gentleman who was approached to sign an application for accident 
insurance, demurred on the ground that he already carried life, fire, 
steam-boiler, plate-glass, liability and marine insurance. The agent had 
the proper reply ready and in the following well-chosen words turned 
the tide in his favor: 

All the forms of insurance you have just mentioned are different forms 
of pure accident insurance, excepting the life insurance policy, and that 
is in part, for it covers accidental death. Not one cent can you ever 
realize from all the policies mentioned except by accident to your prop- 
erty. Now it seems to me that you are worth to your business as much 
as any building you own, or any steam boiler or plate-glass window you 
have covered with protection. Your energy and time are worth more 
than any piece of property you possess, while you are infinitely more 
exposed to accidents. 





Examination of AAtna Indemnity. 


The result of the examination of the Atna Indemnity Company of 
Hartford, conducted jointly by the Connecticut and the New York In- 
surance Departments, has been made public. According to the Connecti- 
cut Department’s figures, the AZtna Indemnity possesses total admitted 
assets aggregating $964,190; liabilities, $614,035, and a surplus to policy- 
holders of $350,155. The report of the New York State Department shows 
a somewhat smaller surplus than that of Connecticut, due to the fact 
that the latter allowed reinsurance amounting to several thousand dol- 
lars, placed with the Munich Reinsurance, which is one of the strongest 
reinsurance companies operating in the United States, but is admitted 
to New York for fire reinsurance only. The company accepts the find- 
ings of the two Departments without protest, and in sending out the 
joint report to its agents it says in part: “It is a matter of congratula- 
tion that all of the securities which were criticised by several of the 
Insurance Departments, and which appear in the report as of June 30, 
1908, have since been disposed of entirely and replaced by high-grade se- 
curities.”’ 





Casualty Notes 


—Vice-President Edwin W. DeLeon of the Casualty Company of America has 
returned from Europe. 

—The Etna Accident and Liability Company is preparing to write plate glass 
and burglary insurance. 

—The West Virginia Casualty of Clarksburg, W. Va., has reinsured in the 
Colonial Casualty of Huntington, W. Va. 

—At a recent gathering of the general and special agents of the American 
Credit Indemnity in Chicago, President Phelan and Vice-President Treat were 
present, together with about forty-five agents. 

—The general and special agents of the American Credit Indemnity Company 
met in Chicago on August 4 to consider business conditions. The reports of 
the agents showed a general improvement in business throughout the country. 

—It is announced that F. C. Robinson & Co. of Atlanta have purchased the 
general agency of the Preferred Accident from the firm of Drake & Owens, and 
also the general agency of the New York Plate Glass, from A. D. McCaughney 
& Co. 

—The Philadelphia Casualty has issued a new accident policy form which sells 
at $25 a year. This form is designed with special care as to simplicity in phrase- 
ology. It is a very liberal contract in every way and will doubtless prove an 
easy policy to sell. Besides numerous other liberal indemnities, it provides in 
case of severance of either arm at or above the elbow a single principal of 
$3,333.33 and a double principal sum of $6,666.66. 





Surety Notes. 
—The American Surety Company, claiming that it is not engaged in the 
business of insurance within the meaning of the statutes of Tennessee, is seek- 
ing to recover certain taxés paid to the State on its premium income. 
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REPORTS OF FIRE INSURANCE COMPANIES. 





In this department will appear, from week tq week, the latest state- 
ments of licensed and unlicensed fire insurance companies operating in 
the United States, together with other information concerning them of 
interest to policyholders, company officials, agents and brokers. The 
data presented in this department will also be published in the form of a 
monthly supplement to the book entitled “Reports of Fire Insurance 
Companies,” which is published annually, in June, by The Spectator 
Company. Prices: Book, with monthly supplements, one year, $7; book 
only, $5; monthly supplement only, $2 per annum. 


American Druggists Fire Insurance Company, Cincinnati, O. 


The stockholders of the American Druggists Fire have approved the proposal 
of the directors to increase the capital stock to not more than $200,000. 





Bankers Fire Insurance Company, Los Angles, Cal. 


The Bankers Fire of Los Angeles, Cal., has been incorporated, to have 
$200,000 capital stock. J. E. Youtz will be managing underwriter. 





Federal Union Insurance Company of Illinois, Chicago, Ill. 


This company has received its charter from the Illinois Insurance Department. 
Its capital is $100,000, and paid-in surplus $50,000. The company will write fire 
and marine insurance and immediately enter Ohio and Michigan. Before the 
end of the year other Western States will be entered. The stockholders and 
directors of the Federal Union are, to a considerable extent, from among the 
underwriters of the Federal Lloyds, which ceased writing fire business April 1 
last. The officers are: President, V. F. Mashek; vice-presidents, W. H. Teare 
= M. F. Rittenhouse; treasurer, T. L. Osborn; secretary and manager, F. H. 
Isborn. 





Property Insurance Company, Ltd., London. 


This company, which is accepting desirable surplus lines in this county through 
H,. E. Scharlach, United States branch manager, San Francisco, Cal., has ap- 
pointed for the protection of American policyholders a board of trustees, under 
whose supervision it is stated the earnings of the American branch of the com- 
pany are invested. Mr. Scharlach states that losses are paid in this country, 
and the United States manager has authority to accept service of legal process 
and to settle all claims against the company. 

The Property Insurance Company’s financial statement as of May 31, 1908, 
shows total assets, including $85,489 of subscribed capital subject to call, of 
$141,661; liabilities, including $97,400 subscribed capital, $114,960, and a net sur- 
plus of "$26,701. The assets consist of: 
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Agents and Solicitors 


who are subscribers to THE SPECTATOR, and who 
wish to increase their commissions by selling 
additional kinds of insurance, will be 


Cheerfully Helped to Form New Connections 
with companies writing 


FIRE, LIFE, ACCIDENT, HEALTH, LIABILITY, 
LIVE STOCK, BURGLARY, PLATE GLASS, 
AUTOMOBILE, FIDELITY, STEAM BOILER, 
FLY WHEEL, SPRINKLER, CREDIT, BANK 
DEPOSIT, MARINE, REGISTERED MAIL, TOR- 
NADO and HAIL INSURANCE. a a 

While soliciting particularly for one class of insur- 

ance, the agent who is posted and ready to take appli- 


cations for other classes of insurance can often get 
them for the asking. LET US AID YOU! 


The Spectator Company 


135 WILLIAM STREET, NEW YORK 
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Prominent Agents and Brokers. 











WAN NTED—A few anettueis Life Insurance Stock salesmen 
who can furnish gilt-edge references, to place stock for a 
Million Dollar Company. The first of its kind to organize in 
its respective State. Address R., care of The Spectator 
P. O. Box 1117. New York City, N. Y. 





THE EMINENT HOUSEHOLD OF 


COLUMBIAN WOODMEN 


ATLANTA, GEORGIA 
STRONG, SECURE AND SURE 
Insures pe Death, Insanity, Total Disability, Partial Disability, Old Age at Seventy, Loss of Eye, 
Loss of Leg, Loss of Arm, Broken Leg, Broken Arm, and against the 2 
Forfeiture of Insurance while Ill and Mentally. Disqualified. 
BROADEST IN BENEFITS. PROMPTEST IN PAYMENT OF 
CLAIMS. STRONGEST IN FINANCIAL PLAN. 


No Order nor Company in the World dares challenge these Points. 
Larger surplus in ratio than any Order ever org Trebly larger surplus than any other Order 
at double the age. 


The Family Fratemity. The Premium Fraternity. The Permanent Fratemity. 
Good Opportunity for Stock Company Agents and Fraternal Organizers. 


OFFICERS: Jonathan B. Frost. J.G.St. Amand. Peter F. in. geek. ome, - se 
General Clement A. Evans. Counselor: Hon. Hoke Smith 





-OPPORTUNITY for managers and solicitors for the 


latest and approved plan of industrial insurance. Will 
give liberal renewal contract. Call or write 809 Mutual 
Life Building, Buffalo, N. Y. 





An interesting proposition to those carrying 


FRATERNAL INSURANCE 


Liberal Commission to Agents, 


AMERICAN SERVICE UNION, 253 Broadway, N. Y. City 








Company Representation Wanted. 








The agency of one or more Fire Insurance Companies is wanted for 
this City and State. Iam well and favorably known and control de- 
sirable business, which can be greatly increased through representation 
of conservatively conducted companies. 


JULES A. GAUCHE, 


904 Gravier Street, New Orleans, La, 


_ Reporting and Adjusting Companies. 


THE HOOPER-HOLM. ES INFORMATION BUREAU 
87 NASSAU STR EW YORK CITY 
INSPECTION DEPARTMENT 

This Bureau, through its inspectors and local correspondents, is prepared to make prompt - 
thorough ins ons and investigations of applicants, claims, agents, and medical examiners, for 
life and accident companies at all points throughout the U.S.and Canada. We offer — a 
facilities for service of this character, having over one million records on file for reference. We 
have recently acquired the business of the Holmes Mercantile Agency of New York, thus adding 
materially to our facilities, Blanks for reports furnished on application. No contract or sub- 


“ ion required, bills being rendered monthly, 
E M. HOOPER, Presidert BAYARD P. HOLMES, Vice-President 

















Prominent Agents and Brokers. 








RWIN & GRIFFIN, NEW ORLEANS, LA. 
General Agents, Louisiana and Mississippi. 


Delaware Fire Insurance Company of Delaware. 
National Lumber Insurance Company of Buffalo, N. Y. 
Adirondack Fire Insurance Company of New York. 
Lumber Insurance ———— of New York. 
City of New York Insurance Company. 
Frankfort Marine and Accident Insurance Company of Germany. 
New York Plate Glass Insurance Company of New York. 





ARRY M. COUDREY AGENCY CO. Correspondence Solicited 
General Insurance Agentsand Brokers 1326-1346 Pierce Building, ST. LOUIS 


Commissions Paid Non-Resident Agents and Brokers. Long Distance Telephones 
Representing: 
Norwich Union, ye ty gg Underwriters, Orient, New 


Hampshire, Austin, Ohio German Phenix a land, 
General Accident, U.S. Fidelity apes me ie Plate’ 
Glass, London Guarantee and rae umbia 





HERBERT Buxton, Pres. and Mgr. 


UXTON INSURING AGENCY, 


GENERAL INSURANCE, 63 Wirt Sreeet, New Yorx. 
Correspondence Solicited. 


H. W. BEALS 
New York Suburban Territory 

Brokers Protected 
Telephone 3052 John 


L. Austin Jonson, Sec. 





Full Commissions Allowed 
76 William Street, New York City 





OBERT R. TUTTLE, 
SYRACUSE, N. Y. 


Manager Eastern Department for six reliable 
fire companies. 


Correspondence invited concerning agency or surplus lines 


HE JOHN L. DUDLEY, JR., COMPANY 
FIRE UNDERWRITERS 


UNITED STATES GENERAL AGENTS 


Law Fidelity and General Insurance Corp., Ltd., of London 
Law Car and General Insurance Corp., Ltd., of London, 





Surplus Lines Throughout the United States Handled for Brokers, 
Correspondence Solicited 


PROMPT SERVICE GUARANTEED 
45 WILLIAM STREET, NEW YORK. 


WARREN M. KIMBALL & CO. 


84 WILLIAM STREET, ” ° * NEW YORK CITY 





Surplus Lines 


Strong European and American 


Stock Companies and London Lloyds 


Liberal Commission Prompt Service 





PER CY B. DUTTON NEW YORK STATE MANAGER 
FOURTH FLOOR WILDER BLDG. ROCHESTER, N. Y. 


Humboldt Fire Insurance Co., of Pittsburg, Pa. 

Assets, $787,555.41 Surplus to Policyholders, $460,804.17 
Teutonia Fire Insurance Co., of Pittsburg, Pa. 

Assets, $792,496.07 Surplus to Policyholders, $481,906.29 








Surplus Insurance 
British Companies and London Lloyds 


Sprinklered and Unegriakioned Risks written in any amounts up to $1 00, 000, 
Immediate binders given. and Losses paid promptly at New York Office. 
LIBERAL COMMISSIONS paid to Brokers. 


SEDDON UNDERWRITING COMPANY 
Telephone, 3795 John A. Seddon, President 
London Office, 29 & 30 Old Jewry, E. C. 84 WILLIAM STREET, NEW YORK 
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Fctuarial, 








Prominent Hgents and Brokers. 

pices sgtablished 1870, 

AN HOUTEN & SHERWOOD COMPANY 
LOUIS SHERWOOD, President. 

15 EXCHANGE PLACE, - ~ in i 


General Insurance Agents for New Jersey. 
Fire, Casualty, Automobile, Plate Glass, Fidelity Bonds. 





JERSEY CITY 





W L. PETTIBONE & CO. 





Best Companies Surplus Lines Prompt Service 
19 Liberty Street - = = « NEW YOR= 
W. C. Bennett. ESTABLISHED 1869. J. Burns Allen. 


HARLES TREDICK & CO., INSURANCE AGENTS 
and Brokers, 339 Walnut Street, Philadelphia Pa. 

eon. azine) ___ Special Attention Given to Surplus Lines, 
CHURCHILL WHITTEMORE CoO. 

& 118-120 N, FOURTH ST. (1st Floor Pierce Bidg.), ST. LOUIS, MO. 


Commonwealth, North River, Continental, Spring Garden, Saint Paul, Commerce, Williamsburgh City, Mercantile, 
Nassau, Camden, Eastern, Granite State, Sea , Rhode Island, Stuyvesant, Ins. Und.8. G., Pacific, United States, 
Commission allowed Non-Resident Agents on Insurance on ST. LOUIS properties. 











Prominent Hgents and Brokers at Chicago. 


Geo W. MONTGOMERY M. L. C. FUNKHOUSER 
MONTGOMERY & FUNKHOUSER 
INSURANCE AGENCY 
159 La Salle St., National Life Building, CHICAGO, ILL. 

Firemen’s Ins. Co., Newark; Concordia Fire Ins. Co., Milwaukee; Jefferson Fire Ins. Co. 


Philadelphia; Western Ins. Co., of Pittsburgh, Pa.; Farmers & Merchants Ins. Co. 
Lincoln, Neb.; and Lloyds Plate Glass Ins. Co., New York. 


Fectuarial. 




















AVID PARKS FACKLER 
Ex-President Actuarial Society 
EDWARD B. FACKLER, LL.B. 
Fellow Actuar‘al Society 
CONSULTING ACTUARIES 
35 Nassau Street, New York (Rooms 1404-5) 





—— C. WRIGHT, 


Successor to EL1zuR WRIGHT 


CONSULTING ACTUARY. 


Accurate Work. 
Accounts Systematized. 


Thorough Experience. 
Examinations. Valuations. 


45 MILK STREET, Rooms 701 and 708, BOSTON, MASS. 


Western Union Code. Cable Address, “ Actuary” 





M M. DAWSON, F. 1. A. 
as CONSULTING ACTUARY 


Member of the Actuarial Society of America, Fellow of the Institute of Actuaries, 
Member of the Deutscher Verein fuer Versicherungs-Wissenschaft, Etc. 


76 WILLIAM STREET, NEW YORK CITY 





en J. HARVEY, F. I. A. 


Fellow of the Institute of Actuaries of Great Britain 
and Ireland 


CONSULTING ACTUARY 


Address care of COLONIAL LIFE INS. CO , JERSEY CITY, N. Je 





—— BARNETT, 
CONSULTING ACTUARY, 


802-3 PETERS BUILDING, ATLANTA, GA. 








R E. FORSTER, 
CONSULTING ACTUARY, 


Arcade Building, PHILADELPHIA. 








_— W. GLOVER, Ph.D. (in mathematics) 
Consulting Actuary, 


620 Oxford: Road, = = = = Ann“Arbor, Michigan. 


J H. NITCHIE, 





ACTUARY 


153 LA SALLE STREET 
919 Association Building 


Central 733 
Telephones } tito 3992 


CHICAGO 





AUL L. WOOLSTON, 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT, 


214 SYMES BLOCK - - - 


REDERIC S. WITHINGTON, 
CONSULTING ACTUARY 
1012-1013 Fleming Building Des Moines, lowa 
Thirty years’ experience in Mutual 672 


Large and small companiesjand Iowa (Long 
as Actuary of Iowa Insurance Department Distance) 284 


DENVER, COL. 





Telephone 


Examinations, Valuations, Premiums, Policy Forms, Etc. Accurate work assured 





H W. BUTTOLPH 
CONSULTING ACTUARY 





LAW BUILDING, INDIANAPOLIS, IND. 


EORGE DYRE ELDRIDGE 
CONSULTING ACTUARY 


NEW YORK CITY 





Temporary Address: 
RIVERDALE-ON-HUDSON 
Telephone, 1635 Yonkers 


The National Fraternal Congress Table of Mortality was 


(30 Years’ Experience. 
graduated by Mr. Eldridge.) 





Public Accountants and Auditors. 








ss F. JUDD & COMPANY, 


Certified Public Accountants 
Insurance Accounting a Specialty 


140 NASSAU ST., NEW YORK 
Telephone, 5550 Beekman 


Home Office, - - = = 
Cable Address, ‘‘Audit’’ 








Life Insurance Loans and Investments. 


IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 


Endowment, tontine and distribution policies discounted at 6 per cent. 
Give larger cash and loan values than companies. 
Premiums continued to maturity of policies. Commissions paid. 


Reference: The Merchants Loan and Trust Co., Chicago. 
JOHN V. FOX, Eguiras.e Buiipinec, Carcaco, ILL. 
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“THE PROBLEM OF THE AGENT’’ 


We will mail you FREE, the above pamphlet and several others 
that tell things of interest to general and local life insurance 
solicitors. We will also tell you about our Course of Insurance 
Salesmanship. You are interested, so write today. 


INSTITUTE INSURANCE SOLICITORS | 


Box 236 E. PEKIN ILL. 








Attorney General of Ohio has ruled that Board 
Contracts are legal, the Insurance Department 
concurring. Fifty expert board contract men 
wanted immediately. Liberal advances. Address 
“D.H.G.,”’ care of The Spectator, P.O. Box 1117, 


New York City, N. Y. 











The Volunteer State Life Insurance Company 


CHATTANOOGA, TENN. 





January, 1908 


$10,474,000.00 
Assets ; ‘ 453,170.54 
220,263.50 


Insurance in force 


Surplus to Policyholders 





Plain, simple life protection expressed in plain, simple contracts. 


Hartford Life Insurance Co. 


HARTFORD, CONN. 
CHARTERED 1866 





GEO. E. KEENEY, - - President 








The Agent of this Company has good gains for 1907 to help him sell 
the new policies the Company has put on the market for 1908. 


Over $32,300,000 Paid Beneficiaries. 


Find out what we can do for you in twenty States. 





FIRE — = RIVER —> — MARINE 


INCORPORATED 1855 


Sun Insurance Co. 


OF NEW ORLEANS 


CHARLES JANVIER, President 
FERGUS G. LEE, Vice-President 
WILLIAM P. MAUS, Secretary 








cm E’S INSURANCE EXPIRATION REGISTERS 
THE YWERY BEST. 
Send six cents in postage stamps, to cover bare cost, for sample 
sheets, with prices and explanations, to 


THE SPECTATOR COMPANY, 135 William Street, New York. 


| 





“THE GOLDEN WEST” 


PROSPERITY and OPPORTUNITY go hand in hand with the 
Agents of 


The Colorado National Life 


Assurance Company 
OF DENVER, COLORADO 


YOUNG—AGGRESSIVE—SUGGESSFUL 
CAPITAL, $100,000 
A Record Unequaled in the Annals of Life Assurance 


MANAGERS AND AGENTS WANTED 


or several Inter-Mountain States. Rare opportunities for good men. 


Our Agents Are All Making Money. WHY? 
ARE YOU fkosmrp > 
it will pay you to write NOW to 


THE COLORADO NATIONAL LIFE ASSURANCE COMPANY 
DENVER, COLORADO 


The FRANKFORT 
pure atass INSURANCE COMPANY 


of Frankfort-on-the-Main, Germany 








ESTABLISHED 1865 
TRUSTEES 


RICHARD DELAFIELD, Pres. of National Park Bank. 
ERNST THALMANN, of Ladenburg, Thalma:- & Co. 
STUYVESANT FISH; 214 Broadway N. Y. 


United States Department, 100 William St., New York, N.Y. 
C. H. FRANKLIN, U. S. Mgr. and Att'y. JNO. M. SMITH, Sec. U. S. Branch 


Employers, Landlords, Contingent, Vessel Owners, General, Druggists, 
Physicians, Elevator and Public Liabilities, Workmen’s Collective, Teams, 
Burglary, Individual Accident and Health, and Industrial Accident and Health 
DEPOSITED WITH INSURANCE DEPARTMENTS IN THE 
UNITED STATES FOR PROTECTION OF POLICYHOLDERS $600,000.00 


AGENTS WANTED FOR UNOCCUPIED TERRITORY. 


TO THE LIVE ONES 


Investigate 


The Great Western Life Ins. Co. 


KANSAS CITY, MO. 








Organized April 20, 1907 


$21,580,/60 INSUTANGE IN FOIE Dec. gl, 1907 


The Most Attractive Policy Ever Written 





Address all communications to Home Office, Kansas City, Mo. 
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Metropolitan Lite Insurance Co. 


(Incorporated by the State of New York Stock Company.) 
THE COMPANY OF the People BY the People FOR the People 


scaiiieidenehiianieinis 
“mews 


PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the 
United States than any other Company, and for each of the last 14 
Years has had more New Insurances accepted and issued in America 
than any other Company. 


The number of Policies in force is greater than that of any other Company in 
America; greater than all the Regular Life a pag mere put together —_ 
one) and can only be appreciated by comparison a greater number than 
Combined Population of Greater ow York, celeann Philadelphia, Boston, St. 
Louis, Cleveland, Cincinnati and Milwaukee. 


SIGNIFICANT FACTS 


This Company’s Policy-claims paid in 1907 averaged one claim for every 64 seconds 
of each business day of eight hours and in amount $124.95 a minute. 








The Daily Average of the Company’s Business During 1907 


452 elZals sm" of $167 43097 pees meres e 
$72, Ol. bh per o in increase of 
ASSETS - “= $198,320,468.23 


6,00] Skis pita "ind Sa 


$1,239,495.45 fascrance taced 








Full particulars regarding the plans of the Metropolitan may be 
obtained of its Agent in all the principal cities in the United States 
and Canada, or at its 


Home Office : : 1 MADISON AVE., NEW YORK 








The New Business of 


THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE U. S. 


for the first six months of 1908 is 55% greater than 
that secured during the first six months of 1907. The 
prosperity which Equitable agents are enjoying is 
destined to increase, because,— 

EQUITABLE policies are readily sold by reason of the 
endorsement of the State of New York and the Society’s 
great financial strength. 


EQUITABLE death claims are almost invariably the first 
to be paid, enabling the Equitable agent to secure what 
local business may result therefrom. 


EQUITABLE agents are furnished with better canvassing 
material than is supplied by any other company. 


EQUITABLE agents receive advantages and aid from their 
General Agents not usually accorded by other com- 
panies. 


EQUITABLE liberality and fair dealing toward policy- 
holders and agents alike, make it the best Company to 
insure in and the best Company to represent. 


Agents of character and ability desired. 
For Particulars address: 


GEORGE T. WILSON, 2nd Vice-President 
120 Broadway, New York 








Cc. K. HOLLOWAY, President. 
O. P. CONAWAY, Secretary. O. G. PARKER, Treasurer. 


STATEMENT OF 
Wisi, 
FirE INSURANCE 


COMPANY 
WALLA WALLA, WASHINGTON 





DECEMBER 31, 1907. 


ASSETS. 

Cash on hand and in bamkk....00. ccccccccccccccccccccccccccccccccoccccccece $42,173.44 
Agents’ balances not 90 days due......cccccccccscccccccccccsccccccccosecees 79,975.37 
Mortedge Tonnes OF Teal Tatete soc scccssccccccccesccdssesacscovsconsdcoscs 201,054.10 
Interest accrued on mortgages and MOtes.......ccccccceccsccccccccvececce 14,313.09 

Bills Receivable (represented by demand notes of stockholders at 6 
EE CERES) 50.0snsenscseneenen seen btevees ounce dsccvawse se sehesensestees® 118,622.11 
ne Be Ee Ter eres eT TT 20,500.00 
TOTAL, ABE BIB sivwccnecsssuscnancenccassssectecemensiocns $476,633.11 

LIABILITIES 

Capital stock ...cccccscccccdccccccscccvscccsasceseccccessevcecesaosccseouse $200,000.00 
Reserve for unearned premiums..........ssececcccceecerceccccececceseers 90,868.32 
Amount due reinsurance COMpPAaNieS..........cseeeceercececececeecccseees 2,599.54 
Losses in process of adjustment............cceeeeeceeccescneceeceecseeees 8,269.92 
All other liabilities (including commissions to agents).....+s+eeseeeeees 31,415.79 
RUECT BOM PEATS. 6 cckv wisp esnesvensvencesevccsacxsasnsawspeebacssessecess 148,484.54 
TAL 5. inccenecceshnnnsspcaddsenesnecavccsunssctoeepeebasasbactosende $476,638.11 
SURPLUS TO POLICYHOLDER. ...........cccccccvecccccccceccecss $343,484.54 


Correspondence solicited for representation at all desirable points where not 
represented. Strictly an agency company. 


Eastern Department, 
84 William St., New York 
Whilden & Hancock, Mgrs. 


Central Department, 
171 La Salle St., Chicago, IIL. 
Henry W. Colson, Mgr. 











MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 


A Reference Book For the Uso of 
Fire Insurance Men in General. 


PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 
(By mail, postage prepaid, $3.10.) 


= “Manual” has been carefully compiled for the particular 
use 


Fire Protection Engineers. Ins 
Ranens. ne Loval Board Officials. 
— Agents. Adjusters. 
xaminers. General Agents. 
Company Officers. Agents. 
Brokers. Solicitors. 
Insurance Clerks. Architects. 
Contractors. Engineers. 
Builders, Technical Schools. 
Students. Property Owners. 
‘ _ And all others interested in Fire Hazards, Inspections and the 
Safe-guarding of Property. 
PUBLISHED BY 
The Insurance Field, 
(Chicago-Louisville-Atlanta) 


P. 0. BOX 607A, - - LOUISVILLE, KY. 





























